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THE PASSING OF THE GREENWICH. 


THE reinsurance of the GREENWICH in the 
CoMMERCIAL UNION 
versal regret by insurance men in the West, 
the GREENWICH was recognized as a 
company, and _ straightforward its 
It was one of the old landmarks 
in New York, it having a very choice busi- 
ness in New York city. Up to a few years 
ago it led all companies in amount of New 
York business. On account of its age and 
associations it was able to maintain its prom- 
inence as a local company in that city. 

The GREENWICH has been regarded as a 
top-heavy company, running on too light a 
surplus for the amount of it did. 


was received with wni- 
where 
clean in 
practices. 


of business 
For example, in 18¢8 it had $435,000 surplus, 
which ran down to $158,coo on December 31. 
Its assets were over $2,000,co00, and it 
nearly $2,c00,000 premiums a year. 

One difficulty that the company 
tered was the lack of talent at the home of- 
fice to guide it in the agency field. As long 
as the GREENWICH kept at home and nursed 
New York business, with 
ations in adjacent 
fortified. When it 


wrote 


encoun 


its moderate oper- 
States, it was fairly weil 
attempted to branch out 
through the South and West, it got beyond 
its natural bounds, without having someone 
well acquainted with the conditions in its new 
territory to keep it from the shoals. 

The GREENWICH, more than any other com 
pany, was a one-man institution. Mason A. 
Stone, the president, owned or controlled the 
majority of the stock and was the potent 
force in every movement the company took. 
President STONE made the great mistake that 
many men do after their business has out- 
grown its former limitations. While it was 
a young and new company, the president was 
able to look after the details of the business, 
even down to stamping the letters. Even at 
the present time President Stone has never 
gotten away’ from desiring to keep his finger 
m every insignificant transaction in the of- 
fice. Whether the story be true or not, it 
s told of him that he insisted on signing for 
every telegram that came to the office, and 
vould not delegate that perfunctory task to 


clerk. This may not be true, but it is an 
ndication of where President SToNE made 
is mistake. He attended too much to the 


nsignificant details and lost sight of the larger 
uestions, which, if properly handled, would 
ave made the GrEENWICH stalwart com- 
any in the field. 

A few years ago President Stone made the 
nistake of establishing a western department, 
vhen the company had not sufficient ballast 
© stand the expense and increased business 
hat it was supposed to bring. 

In the West the company had a_ strong 
orps of field men, supervised by Joun P. 
[uppLE. Mr. Huppte, especially during the 
me he was manager of the western depart- 
nent, came into prominence, largely as the 


a 


advocate for an equalization of rates, calling 
for a decrease of rates on preferred business, 
and also for the work he did in endeavoring 
to educate the public 
There is no insurance man but what has rec 
ognized Mr. Hupste’s ability and hard work. 
He has been generally charged with advocat- 
ing a wrong policy and bringing himself too 
much into the public eye for the size of his 
company, but it was a matter of sincere re- 


along insurance lines 


gret on part of every man when his de 
partment was disbanded. Mr. Huppte’s use 
fulness has by no means ended. He has a 


rare knowledge of western conditions in al- 
most every field, and will make a valuable 
man for any company which employs him. 


THe City ANp VILLAGE Fire UNDERWRIT- 
ERS ASSOCIATION OF WISCONSIN, in session at 
Fond du Lac, endorsed Insurance Commis- 


sioner Host for renomination and re-election 

\n endorsement of this action by the Eourr 

\BLE Lire has not yet been announced. 
STANDS BY HIS MEN. 

OnE cannot help admiring a man in a com- 
manding position who stands by his employes 
When the GREEN 
wicH disbanded its western department, Gen 
eral Agent Huspte employed much of his 
time for a while to get all his office force po 


when the dark days come. 





sitions elsewhere. When the GREENWICH re 
insured last week General Agent Hupptr, be- 
fore thinking of his own future, began at 
once to land his field men and_ personally 
visited several managers to that end. It is 
a revelation of human nature that is most 


gratifying in these days. 


REPORT ON THE SUWANEE. 


Best's Insurance Reports gives a black eye 


to the Suawnee Fire of Lake City,. Fla. It is 
managed by Tobin & Tobin, who control the 
Seaboard Fire Underwriters of New York, 


which makes a very poor showing to the New 
York department. The Suawanee 
$200,000 capital and surplus all Pennsylvania 
mortgages contributed man, Arthur 
Wentzell. Tobin & Tobin are unable to give 
Wentzell’s address. The 
for surplus lines. 


show S 


by one 


concern is bidding 





SOME LLOYDS ARE IN BAD CONDITION. 


Deficits Are Brought Out in the Report of Sev- 
eral New York Concerns to the Home 
Department. 


Some of the New York Lloyds institutions 
are making a poor showing in their reports 


to the New York insurance department. The 
International Fire Office shows cash assets, 
$13,150; liabilities, $17,297. Its income was 
$21,851, disbursements, $13,787. 

The Isthmus Lloyds shows cash assets 


$13,032; liabilities, $75,410; 
disbursements, $44,082. 
945 in unpaid losses. 

The Lloyds of New York City shows cash 
assets $15,173; liabilities, $36,755 
$62,910; disbursements, $52,706. It is claimed 
this Lloyds has several unpaid losses. Its 
management also has the State of Delaware. 

The Mercantile Lloyds shows cash assets 
$s00; liabilities, $14594; income, $29,317; 
busements, $50,451. 

The New York Fire Lloyds shows assets 
$28,435, liabilities, $108,196; income, $41,964; 
disbursements, $60,741. 
in unpaid losses. 

The Seaboard Fire Underwriters shows as- 
sets, $9,627; liabilities, $21,460; income, $20,- 
409; disbursements, $13,394. Many of the un 
derwriters cannot 


income, $27,488 ; 
It is said it has $76,- 


; income, 


dis- 


It has a large amount 


be located. 





The Potomac Fire of Washington will make 
an assessment of $12.50 a share to meet Bal 
It has $200,000 capital. 





| timore losses. 





A GREAT SCHEME! 


A GREAT FUTURE! 


United Insurance Compary of America Agrees 
to Pay 110 Per Cent Dividends and 
Gives a Chromo. 


Bullock & Tatum, hailing from 171 La 
Salle street, Chicago, are setting forth a great 
scheme for a fire insurance company, known 
as the United Insurance Company of America, 
and which purports to have a capital stock of 
Edwin E. Niess to be the man 


ager of the company and the promoters say 


$200,000. is 
that he is a practical, experienced and suc 
cessful insurance who has a large busi 
ness of his own and is in a position to get 
a large amount of insurance for the company 
his is the first time that Mr. Niess has come 
to the knowledge of THE WesTeERN UNDER 
WRITER. The prospectus contains the follow 
ing information: 

“Each and every stockholder will be entitled 
to receive as much insurance as the money he 
has invested in the capital stock will buy, ac 
cording to the rules of the company; and in 
addition will receive annual dividends equal 
to 20 per cent of the amount each stockholdet 
paid the for 


man 


company premiums each year, 
and in addition any other dividends earned 
on the stock. It will thus be seen that every 
stockholder will receive 100 per cent dividend 
on his investment to begin with, and in ad 
dition will receive dividends of 20 per cent 
per year thereafter. 

“Suppose a person buys twenty-five shares 
of stock amounting to $50. This will entitl 
him to have as much insurance as his $50 
will pay for at board rate. If it is not used 
the first year, it or any part of it, stands to 
lis credit and he can use it at any other time, 


and in addition receive the regular dividends 
earned each year. If he has no property to 
insure he can let the amount stand to his 
credit and receive his dividends when declared 
each six months; or he can sell his right to 
the insurance to some other person for cash, 
and thus get his stock for nothing, and re 
ceive his regular dividends just the same 
“Only a limited amount of stock will be sold 


at the present price, when the price will be 
advanced and the additional amount received 
added to the surplus of the company. Only 


5.000 shares of stock will be sold at the pres 
ent price of $2 per share, when the prict will 
be advanced to $5 per share 

‘A person who buys stock im a good com 
pany when it is first offered for sale has every 
advantage in his favor, as he gets the stock 
at the lowest price and has the advantage of 
every rise, and makes very large dividends on 
his investment. The investment is absolutely 
safe, as the capital stock of the company will 
be deposited with the State 
“Then buy a few shares of the capital stock 
of this company and receive a dividend of 100 
per cent on your investment the first year, and 
dividends from the earnings of the company 
of 20 per cent each year thereafter: thus re 
ducing the cost of your insurance 20 per cent 
yearly, making a handsome investment. The 
shares are fully paid and nonassessable, with 
no liability to the stockholders. Do not delay 
but send in your order for shares, as only a 
limited amount of stock will be sold at the 
present price of $2 per share.” 


OTTAWA FIRE NEEDS MORE FUNDS 


The Ottawa Fire of Canada, which had 
$22,0co in the Baltimore fire, will have to call 
on its stockholders for funds or it will not 
maintain the confidence of the United States 


fraternity 
Soy 


p= 


Its assets as of December 31 were 
1,758, liabilities, including capital, $275,715 
rhis showed an impairment of $64,000. The 
saltimore losses will leave it but $14,000 un 
impaired capital. 





TRANSFERRED TO ANOTHER F'ELD. 


Following the appointment of O. E Red 
deman as Cleveland manager of the North- 
western National, C. R. Folsom, who has 


had several western States for the Northwest 
ern field of the 


formerly in charge 


takes its 
State line, 


Reddeman. 
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PEACE REIGNING IN DETROIT 


GERMANIA JOINS THE LOCAL CLUB. 


Comment on the Move and Some Side Lights 
on the Situation—General Satisfac- 
tion Is Seen. 

Detroit, Mich., February 24.—(Special.)— 
One of the most important events in recem 
underwriting in Michigan occurred when, at 
a special meeting of the Detroit Fire Under- 
writers Club, Jacob Guthard & Son, the sal- 
aried agents of the Germania, applied for 
membership in that body and were accepted 
as members. 

This ends a long fight between the Ger- 
mania and its competitors, in which, it is al- 
leged, that the Germania has secured an aver- 
age of about $60,000 per annum in preferred 
business, mostly at shaded rates. This had 
had a bad effect upon underwriting in De- 
troit, as it laid the way for bad practices in 
underwriting, which some agents tried to jus- 
tify on the plea of Germania competition. 

Case of Dog Eat Dog. 

Instances are alleged where agents solicit- 
ing preferred risks have found that the same 
business had been solicited by several Ger- 
mania solicitors, and that each had quoted 
a different rate. ‘The demoralizing effect oi 
such procedure can readily be seen. 

It has been predicted for some time that a 
general rate war would result from these dis- 
turbed conditions, but owing to some hard, 
conscientious work on the part of Special 
Agent H. L. Spice of the Germania, Manager 
Halle visited Detroit to look into the situa- 
tion. 

Conference Was Held. 

Halle, Special Agent Spice, 
Messrs. Guthard & Son, and a committee of 
the local organization held a conference, when 
it was decided that the proper move was 
towards peace. Accordingly Messrs. Guthard 
& Son applied to the local club for member- 
ship in that organization, and Manager Halle 
made arrangements to secure the Michigan 
Inspection Bureau rates throughout the en- 
tire field. 


Manager 


Special Meeting Is Held. 

The executive committee of the Detroit 
Underwriters Club then immediately called a 
special meeting of that body for the next 
afternoon, and as the news had become noised 
around among the agents, a full attendance 
of members was present. Addresses were 
made by President Guenther of the club, L. 
F. Margah, F. H. Whitney, and others, all 
urging the early acceptance of the Germania 
as a member. When the question came to a 
vote, it was unanimous in favor of member- 
ship, and a committee was appointed to con- 
fer with Manager Halle, Special Agent Spice 
and the Messrs. Guthard, and invite them to 
the meeting. A few minutes later these gen- 
tlemen arrived and_ received an _ ovation. 
Speeches by all these gentlemen were well re- 
ceived. Jacob Guthard said that he wished 
it understood that the Germania was _ not 
beaten in her fight, that no coercion was used 
to get the company to take this step, and that 
his firm joined the club because it thought 
it for its best interests to do so. 

Atmosphere Is Clear. 

This clears the Detroit atmosphere to 1 
considerable extent. The only agency of any 
importance not in the club is that of Eugene 
R. Chandler, who has been expelled from the 
club twice. He represents the Globe & Rut- 
gers, Western of Pittsburg and the United 
States. He writes comparatively little pre- 
ferred business. 

Attitude of the Glens Falls. 


The most active outside competitor is the 
Glens Falls, which has numerous small agents. 
Local men claim these agents cut rates. Man- 
ager Whitlock wants to be “shown” that this 
is true, and says he will correct all cuts. The 
Commonwealth is also outside. 

All over Detroit among the local agents is 





mania’s action in coming into line, and much 
good will is heard expressed for its agents. 
Also many members who were rather lax in 
living up to board rules in the past have 
put themselves on record as saying that in 
the future they will be more strict in that 
regard, 


‘ nee | 

heard the expression of pleasure at the Ger- | 
| 

| 


At present the worst evil present in De- 
troit underwriting seems to be a tendency on 
the part Of some agents to secure business by 
rebating. One or two agencies in the board 
are alleged to do more or-less of this, and 
agents hope that the charges will be proved 
or disproved, and if the parties are guilty 
that they will be speedily brought to time. 

Influence is being brought to bear which 
will persuade the Glens Falls to come into 
the club, and there is a forlorn hope that this 
influence will be successful. 

The other companies now outside the board 
are small fry, and about all they do is to nib- 
ble some of the bait in shape of preferred bus- 
iness, but do not cut much figure in the un- 
derwriting of Detroit. 


Much Rebating Is R ported. | 
| 
| 


Cause of the Action. 
The action of the Germania is causing spec- 
ulation as to the cause of its change of front. 
Immediately and directly it was due to the 
diplomatic work of a few leading agents, and 
particularly of one man, who put the negotia- 
tions on a cordial instead of a hostile basis. 
There was a party in favor of coercion, but 
it can be stated positively that the company 
was not forced in. It was prepared for war, 
and its position was impregnable. A war to 
the knife was not to be thought of, and from 
anything less the Germania would have come 
off victorious. 


Would Have Made a Bad Figh*. 


It had reserved space on the front pages of 
both morning papers, and could have posed 
as an independent company, fighting for life 
against the “trust.” It is true that several 
companies, notably one big English corpora- 
tion, had-resolved to take the same privileges 
that the Germania had assumed. and would 
have opened rates in Detroit if the matter 
had not been amicably adjusted, but its de- 
termination was not made known to Manager 
Halle before the agreement with the agents’ 
committee was reached. The attitude of 
these companies no doubt caused the conces- 
sions demanded by the Germania to be made, 
hut it is certain that the Germania did not 
come in for fear of a rate war. 


Cstensible Reason for Entering. 


Ostensibly, it came in because its position 
threatened ruin to the local agents of Detroit. 
It will be a surprise to many to know that 
only a small proportion of its business was 
written at less than the advisory tariff. In 
case of necessity, there was no bottom to its 
rates, and every cut caused a cry for pro- 
tection to go to the other companies from 
their agents. The club, however, cannot 
legally, and does not, take cognizance of rates. 
An agent is free to write at any rate his com- 
pany will accept, but he is not allowed to 
divide his commission. 


Charged With Rebating. 


The chief evil charged against the Germania 
was the indiscriminate payment of commis- 
sions, which created an army of solicitors and 
also attracted those from the other offices. 
Commissions were also paid direct to the 
assured, which afforded a pretext for rebating 
on part of the club agents. This pretext was 
worked to the limit by a certain class of 
agents, and was rung in in cases the Germania 
never heard of. 
demoralization came from underhand meth- 
ods inside the club. The Germania has com- 
manded respect for its position in the open, 
but the unfaithful members of the club are 
held in contempt. 





Position of Manager Halle. 


While certain agents are entitled to much 
credit for their tactful negotiations, it is not 
generally believed that Mr. Halle abandoned 
his position entirely through regard for the 
local agents. It was prophesied, when the 
Germania went out six years ago, that it 
would load up with choice business and then 
come back, and the present action looks like 
a carrying out of that program. Mr. Halle 
denies that the company had any such plan, 
but it is now certainly good business policy 





As a matter of fact, the worst | : 


for it to get into the club. A few years ago it 
had a Detroit business amounting to $18,000 
or $20,000 a year. When its premiums shrunk 
to $4,0c0, following the elimination of down- 
town business, the company felt that it had 
a grievance and made Guthard & Son salaried 
managers, with instructions to get business. 


Germania Business Has Grown. 


It now has nearly $60,cco a year of the best 
business in Detroit, and, with everybody in 
the club, it can hold this at less expense than 
was necessary to secure it. It is thought that 
this consideration had a strong influence in 
determining the company’s action. 


Question of Solicitors. 


While Guthard & Son will not immediately 
come down,to the authorized number of so- 
licitors, no quibble will be raised over that 
point. Under the rules a company can have 
four agents and twelve solicitors, and if it 
chooses not to have the other three agents 
an objection would be foolish. It is under- 
stood that the solicitors that are retained will 
be put on a salaried basis. They will be li- 
censed and their good practices guaranteed 
by Guthard & Son. 





SPECIALS OF THEGREENWICH LANDING 


Most of the Western Field Force Are Taken by 
Other Companies to Fill Vacancies. 


The Greenwich special agents in the West 
are being taken over by the western com- 
panies. The company had a good corps of 
field men, and where there are vacancies they 
will soon find lodgment. 

Guy A. Richards, the Illinois special of the 
Greenwich, who for many years was with the 
Glens Falls, becomes special agent for the 
Commercial Union and Palatine in northern 
Illinois. The veteran special agent, R. B. 
Carson, who so long had this field, is still 
continued in the service of the company, and 
gives such time as he can to field work. Mr. 
Richards has many friends in the business, 
who are glad to see him locate with one of 
the strong companies. 

Walter E. Atwater of Minneapolis, who had 
the Greenwich for Minnesota and Wisconsin, 
has been appointed Wisconsin special agent 
of the Commercial Union and Palatine. Mr. 
Atwater has done splendid work for the 
Greenwich, and last year had a small loss 
ratio in his field. He will work in connection 
with W. O. Chamberlain, the state agent for 
Minnesota and Wisconsin. 

Raymond Waldron, Cook county special, 
becomes an examiner in the German American 
office. 

Thor Schreiber of Chicago, special 
Michigan and Indiana, becomes special for 
the German-American in northern Illinois. 
The company divides the field, giving C. R. 
Virgin of Fairbury part of it. Heretofore he 
has handled the whole State. 

C. M. Vogel of Marion, Ohio, well known 
in the field, becomes associate state agent of 
the Commercial Union & Palatine, with P. B. 
Martin, in Ohio. 


in 





NO INSURANCE WAS CARRIED. 

The State of Ohio suffered a $100,000 
loss by the burning of the chemistry building 
of the Ohio State University, which is lo- 
cated in Columbus, Ohio. The loss on the 
building, which was a handsome structure, 
erected in 1889, is estimated at $62,000, while 
the equipment was valued at $35,000. In addi- 
tion, books and manuscripts of the several 
professors were destroyed, the value of which 
cannot be estimated and upon which but little 
insurance was carried. The State carries no 
insurance and, of course, the taxpayers must 
settle the loss. It would seem to be a mis- 
taken policy on the part of any commonwealth 
to neglect such an obviously necessary pre- 
caution, yet in such a case as this the compa- 
nies are to be congratulated upon escaping a 
total loss. 




















February 25, 1904. 


THE WESTERN UNDERWRITER. 


9 








U. 8S. LIFE ENDOWMENT CO. 


IS NAME OF NEW CHICAGO COMPANY. 


Association to Provide for Widows and Orphans 
So Long as They Remain Un- 
married. 


The United States Life Endowment Com- 
pany of Chicago received its charter on Tues- 
day and will begin business at once. The 
president of the new organization is Gen. 
James McCartney, formerly attorney-general 
of Illinois, of Chicago; vice-president, Hon. 
Homer F. Aspinwall, state senator, of Free- 
port; secretary and manager, R. E. Mabry of 
Chicago, who resigns as examiner for the 
Illinois insurance department; treasurer, 
Hon. Arthur L. French, of the State Bank of 
of Chapin, Ill.; medical director, Dr. A. L. 
Craig of Chicago. The incorporators, in ad- 
dition to those mentioned as officers, are Gen. 
Thos. W. Scott, of the First National Bank 
of Fairfield, Ill.; Col. Randolph Smith of the 
First National Bank of Flora, Ill, and Hon. 
James A. Rose, secretary of State of Illinois. 

Peculiar Plan to Be Followed. 

The company is organized under the 
sessment laws of Illinois for the purpose of 
affording protection to widows and orphans 
as long as they remain unmarried. 
adopted is a novel one. For the payment of 
one dollar a month and capitation tax of 
one dollar a year, the policyholder secures one 
benefit. This benefit may be made payable 
to his wife or children or may _ be divided 
among them, as the policyholder may elect at 
the time of entrance. Each benefit represents 


as- 


The plan 


$1,000 of insurance, and each policyholder 
is limited to five benefits, each at the rate 
mentioned. On the death of the policyholder 


the company will begin to pay the benefits in 
monthly instalments, ranging in amount 
from $24 down to $6 according to the age of 
the policyholder at the time he joined the or- 
ganization. These payments will be continued 
to each of the beneficiaries named until the 
death, marriage or remarriage of such bene- 
ficiary ; but the limit of the amount to be paid 
for each benefit taken is $1,000. 
Total Disability Features. 

In the event of the policyholder’s becoming 
totally and permanently disabled, the policy 
will immediately mature as an endowment, 
payable in monthly instalments to the policy- 
holder himself, and all rights of the bene- 
ficiaries shall cease. 

Table of Ben<fits. 

The following table shows the amount of 
the monthly payment for each single benefit, 
according to the age of the assured at en- 


trance: 

AGES. AMOUNTS. 
a, 2. 3 SAA eer eee ea $24 per month. 
i. RS rer rrr ree 22 per month. 
se Re Perec reer eS 20 per month. 
i. & 2S. eee ee 18 per month. 
4, C2 RR. SeepPrrerererercr 16 per month. 
a. Of 8 Sr yrer rye Tee 15 per month. 
PURE I Oe os cn decewewacuswe 14 per month. 
2, - 2 mh  SEPTREE TTT CRETE 12 per month. 
is. Ao SS TTR TET rT 10 per month. 
Wan BE OG Bee oven deseccccrscss 9 per month. 
From S56 to G0... .cccccciccccsecs 8 per month. 
Wrom GO to G4... .ccccccsecvceces 6 per month. 





CASE WILL NOW GO TO HIGHER COURT 


Famous Suit Involving Expirations of an 
Agency When a Company Is Trans- 
ferred to Another Office. 


Boston, Mass., February 24.—(Special.)— 
lhe American Agency Bulletin, just issued, 
nnounces that all negotiations between the 
National Fire and President Rhodes of the 
New York State Association in connection 
with the Yonkers injunction having failed to 
‘ring about any result, the case will now be 
‘arried up on appeal, and will be pushed 
vigorously by the agency interests: The Na- 
tional Fire offered to allow Sullard, the Yon- 
kers agent, interested in this particular in- 








junction, to use the expirations, but wished 
to have the injunction stand. This propo- 
sition the agency interests would not accede, 
as they wished to have a decision on final 
appeal as to the legal principles involved, so 
that they may adjust agency practices in ac- 
cordance therewith. The agents believe that 
they will win on appeal. The company is 
equally confident. It is probable that the case 
will come up for argument during March, and 
the outcome, it is needless to say, is awaited 
with the utmost interest by local agents 
throughout the country, as well as by com- 
panies. It involves the question of whether 
an agent can use his expirations when a com- 
pany transfers. 





GREENWICH LOCAL MEN IN INDIANA, 


Names of Agents Who Represented the Com- 
pany—Had a Good Corps of Workers 
in the State. 

The following were the Greenwich agents 
Indiana : 

Cheney & Langell, Anderson; Thomas V. 
Sleeth, Alexandria; Daniel E. Gonser, Ash- 
ley; Miles Baxter, Auburn; Canfield & 
Schwier, Batesville; P. B. Monical, Bedford ; 
Woolley & Barnhill, Bloomington; Jno. K. 
Rinehart, Bluffton; Jno. A. Campbell, Butler ; 
Jos. W. Annis, Clinton; R. Frank Raber, Co- 
lumbia City; Elmer L. Williams, Columbus ; 
Frederick D. White, Connersville; William 
D. Griffith, Crawfordsville; Earl B. Adams, 
Decatur; ‘Trotter & Pattison, Danville; H. E. 
Corbett, Elkhart ; John M. Nuazum, Elwood ; 
Mrs. Nora V. Schoellkopf, Evansville; E. C. 





in 


Beaver, Frankfort; Oscar A. Covert, Frank- 
lin; James Freeland, Goshen; Alfred E. 
Hirschfeld, Greensburg; William A. Hughes, 


Greenfield; Daniel Langdon, Greencastle; 
Lake County Savings & ‘Trust Company, 
Hammond; David’ H. Hollingshead, Hartford 
City; William H. Rifenburg, Hobart; Eli E. 
Allen, Huntington; Fieber & Reilly, Indiana- 
polis; Charles P. Doney, Indianapolis; Hall 
& Jones, Kendallville; Terrence B. Cunning- 
ham, Kentland; Mrs. Nora O'Neal, Kokomo; 
William C. Mitchell, Lafayette; Daniel M. 
Nye, Laporte; P. C. Braun, Lawrenceburg; 
Oliver P. M. Orear, Lebanon; Seth M. Vel- 
sey, Logansport; William H. Wiley, Marion; 
Isidore I. Spiro, Michigan City; John A. Mc- 
Michael, Mishawaka; Thomas J. McCord, 
Monon; William S. Rhyan, Monticello; Jer- 
ry D. Truitt, Muncie: R. T. Brooks & Co., 
New Albany: Hunt & Nixon, New Castle; 
James W. Smith, Noblesville; John S. Jack, 
Peru; Leopold M. Lauer, Plymouth; Charles 
S. Bishop, Portland; Mary A. Wilcox, Rich- 
mond; William C. McColgin, Rushville; 
Clark Davis, Seymour; Clark & Goodwin, 
Shebbvville; Beck & Rich; South Bend; Wil- 
bert Ward, South Bend; Wesley Coffey, 
Spencer: David A. Orman, Terre Haute; 
August Stukenberg, Terre Haute; S. L. Ket- 
ring, Syracuse; John Butcher, Union City; 
Don A. Salyer, Valparaiso; McCoy & Boeck- 
mann, Vincennes; James E. McHenry, 
bash; Alvin Robinson, Warsaw: William H. 
Gerberich, Wolcott: Charles D. Davidson, 
Whiting; Charles G. Spitler, Rensselaer 





WATER SUPPLY AT EVANSVILLE. 
The fire protection at Ind., is 
now, in bad shape and there is likely to be an 
immediate “pink slip” The three 
intakes are dismantled and two worn out en- 
gines are attempting to pump water into a 
reservoir. Water has to be hauled to the ho- 
tels for use there. 


Evansville, 


advance. 


In case of fire the city 
would probably be wiped. out. State Agents 
Gray of the North British and Heywood of 
the Hartford were in Chicago this week in 
conference with the governing committee of 
the Union on the subject. 





New Surplus ! ine Company. 

H. R. Schroeter & Co., 155 La Salle street, 
Chicago, have secured the general agency of 
the Reserve Fire & Marine, a new surplus 
This firm will handle the busi 
Tt is a new com 


line company. 
ness for the entie courtry. 
pany just organized, 


Wa- | 


COMMENT ON THE BALTIMORE FIRE. 


Prominent Underwriter Sees Good to Be De- 
rived from the Catastrophe-Atmcesphere 
Has Been Cleared. 


A prominent underwriter contributes 
following on the Baltimore fire: 

Chicago, Feb. 23.—To the Editor—As the 
first heat of the catastrophe has passed, un- 
| derwriters are looking with less excitement 
and panic at their losses and they find that 
very few companies will retire or be seriously 
crippled from the conflagration. A close 
analysis of the returns shows that the average 
company doing a general business has been 
called upon to pay at one point its approxi 
mate underwriting profit of 1903, consequently 
they are at the beginning of February, 1904, at 
| the same position we found them-in at the 
beginning of January, 1903. 

“What is the result which these changed 
| conditions will bring? A closer scrutiny of 
congested district acceptances, a closer exam- 
ination of daily reports, entire abandonment of 
all rate reduction schemes, a close and more 
faithful allegiance to correct commissions and 
forms and a cancellation of all existing ex 


the 


cess commission arrangements. These will 
be some of the more prominent facts en 
| forced from the fire in the larger and 
general writing companies. Smaller fry 
will cease to gamble, and will con 
fine their acceptances to small distri 


buted, carefully selected lines, working on a 
basis that will, in years to come, make them 
safe underwriting institutions. Capital will, if 
invested in the insurance business, be in such 
quintities and under such management as to 
bring success. All illegitimate enterprises will 
be looked upon with a suspicion of weakness 
and their contracts examined carefully, many 
; of them being returned where formerly they 
| have been accepted as being good. The leg- 


islatures in the various States have been 
taught that the insurance company is not a 
highway robber, a thing to be loaded with un- 
reasonable and unnecssary taxation, but an in 
; stitution run for a moderate profit to its stock 
| holders, reasonable salaries to its management. 

and safe. strong protection to the distressed 
in time of need. They have been forced to ac 
knowledge that the acquiring and accumulat 
| ing of surplus and large special reserve funds 
is an absolute necessity, for the unusual and 
unexpected is always happening in the in 
surance field, and if large special funds are not 


acumulated, companies when called upon to 
meet these tremendous drains will be found 
| wanting, and policyholders, when they most 


need the indemnity, have nothing but a worth 

less contract to look to. Greater will 

be laid upon the fire department equipment 

and fewer instances of inadequate protection 
| will develop after a fire, which has been the 
common experience 

“One who gives the insurance horizon care 
ful observation finds that the Baltimore fire 
has clarified conditions, strengthened the weak 
and wavering factor who is fraught with a 
desire to increase his premiums at all hazards, 
regardless of congested liability, excess com 
missions, or correctness of rate. Agents will 
be loth to accept the representation of the 
small and irresponsible companies for the 
sake of extra commissions; policy holders will 
be more careful in their selection of com 
panies and the adequacy of their forms, and 
as the general regime of the situation. nothing 
could have happened that would do the insur- 
ance world as much good as the conflagra 
tion, which, in point of loss, is nearly equal 
to any that has ever occurred.” 


stress 


G TS CAMDEN GENERAL AGENCY. 


George I. Gorham of St. Paul, who con 
ducts a general agency for Minnesota and 
Wisconsin, has secured the Camden for th: 


two States, to replace the Home of Baltirsor 


OUTSIDERS WERE IN ATTENDANCE. 

At the meeting of the Surety Underwriters 
Association of Chicago Mr. Ayers of the Na 
tional Surety and Mr. of the A&tna 
Indemnity were present. The National shows 


Jenson 


evidences of desiring to enter the organiza 





tion. The association will give a hanquet on 


| Thursday evening of this week, 
| 
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AS SEEN 


CLAIM A MiSTAKE WAS MADE. 
Many of the western underwriters believe 
it was a mistake to retire the Greenwich. An 
effort was made several months ago to inter- 








est President Stone of the company to have 
outside capital put in funds and strengthen 
the institution. President Stone declined to 
entertain this proposition. The Greenwich 
had a fine plant, which took several thousand 
dollars to establish. According to many minds 
it would have made a fine American annex 
for a foreign company, and it is surprising in 
a way that the Commercial Union did not re- 
tire its New York annex and operate ‘the 
Greenwich. It seems unfortunate that a com- 
pany so well planted as the Greenwich was 
should be dismantled. The Greenwich in the 
West was in several excellent agencies that 
were giving it a good class of business. 
a+ at 
HOME’S CIRCULAR TO AGENTS. 

In a circular issued to agents of the Home 
of New York, Vice-President Snow says: 

“A general observation of the situation, and 
consideration of the financial collapse, follow- 
ing such a catastrophe as has visited Balti- 
more, which must ensue were it not averted 
by the payment of indemnity money from the 
resources of fire insurance companies, must 
compel recognition of the great value of 
sound, able and well equipped institutions of 
that description as economic factors of safety 
in the great material fabric of the business 
interests of the country. It is needless to 
point out how the great distress resulting 
from the calamity has been already in some 
degree, and will be soon to a great extent, 
mitigated by the preparedness of some num- 
ber of firmly established fire insurance corpo- 
rations, having large funds, gathered from all 
sections of the country-and prudently reserved 
to meet all emergencies, and who are con- 
strained to act in such emergencies by a real- 
ization of their proper function as almoners 
of the fortunate many to the unfortunate 
few. 


++ ++ 

SOME AGENTS GET PANICKY. 
Following the reinsurance of the Greenwich, 
there was a disposition on the part of some 
agents to get frightened over the possible re- 
tirement of other companies. 


talk on 


There has been 


considerable gloomy part of several 


field men, which served to accentuate the du- 
bious mental attitude of the locals. 
++ ++ 
SCHEDULES ARE BEING REVISED. 


£ 


Some of the rate experts were in Chicago 


this week to meet Superintendent Simonson 
of the governing committee of the Union as 
to the revision of the iron and metal work- 
Changes have been made from 
time, but the have not been 
satisfactory. 


ers’ schedule. 
time to results 


++ ++ 

CUNNINGHAM ON BALTIMORE. 
President Cunningham of the Glens Falls, 
“Old and Tried,” 
on the Baltimore fire: 

‘The lesson is again taught that agents who 
wish to build up a permanent business should 
represent only the older and stronger com- 
panies, avoiding the weak and the new and 
untried, no matter what the immediate induce- 
ments are. You cannot afford to experiment 
in this direction in a business which has so 
much of the future in it. 

t—this most recent conflagration—also 
emphasizes the strength of companies doing 
business throughout the whole country, and 
thus securing a safe average of business and 
income as contrasted with those confining 
their business to a town, county or several 
counties, or State, and liable to be badly crip- 
pled by an extraordinary thunder storm, 
spasm of incendiarism, or even a small local 
conflagration 

“The Baltimore fire also shows that rates 
must be greater than to cover ordinary losses 
and current expenses, but must be sufficient to 


the stalwart thus discourses 





FROM CHICAGO. 





meet these extraordinary contingencies These 
contingencies must be expected and provided 
for. Neither can local rates be predicated on 
local experience. The business of fire insur- 
ance has a broader scope. Besides, the local- 
ity which has had no serious fire for decades 
may suffer it to-morrow. Stand for these 
truths against the utterances of those who do 
not understand and who unreasonably com- 
plain because they do not understand. In- 
surance is an intelligent and honorable busi- 
ness, with every detail of its transaction 
made public through reports to state depart- 
ments and statistical publications, and its aver- 
age management has seldom disappointed. 
Let us make our own spontaneous devotion to 
its best and broadest interests contagious.” 
ae ++ 
NEED A WAGON LOAD OF PROOF. 

Local agents in Chicago now need to carry 
their pockets filled with documents to con- 
vince the assured that some of the companies 
are financially sound, after the Baltimore fire. 
“ fire insurance chart, a list of Baltimore 
losses, Best’s reports, the latest statement— 
all are needed to hold some policies on the 
books and to get new ones to stick. 

‘The Policyholders Union has been creating 
some dismay by its reports or regrading of 
some companies. Several cancellations have 
resulted from its work. A few companies 
threaten to make the Union trouble on account 
of its reports. There has never been a time 
when the assured has taken so lively an in- 
terest i: the companies carrying his line. 
Heretofore he has scarcely known even their 
names. 

+ aad 
BUT LITTLE INCREASE IN BUSINESS. 

Fire insurance companies of the larger mag- 
nitude expected a material increase in busi- 
ness following the Baltimore fire, due to pol- 
icyholders adding to their lines, the uninsured 
taking protection and transfer of 
from the weaker companies. 


business 
Even the largest 
companies have been disappointed, in that the 


increase had not made its appearance. It is 
reported that it has been sidetracked. 
++ a4 
NEW METHOD OF ADJUSTING. 
The physical method of adjusting’ losses 
seems to have come into play recently. One 


of the Lloyds in Chicago, whose chief claim 
to fame seems to be its loss-resisting power, 
had a claimant call at its office after repeated 
attempts to squeeze blood from the turnip. 
Finding it had no funds and less reputation, 
the claimant consigned the manager to the 
nether world and then dealt a few stiff blows 
that altered the Lloyd man’s facial topog- 
raphy. ‘This is not the first time the physical 
method of settling losses has been adopted 
the office of this Lloyds. 
++ ++ 

THE “‘ FRONT OFFICE’’ IS GETTING BUSY. 

Commissioner Campbell of the Chicago Un- 
derwriters Association has already had sev- 
placed before him for investiga- 
tion where it is supposed rules were violated. 
Some have proven perfectly honest, undue 
suspicion having been aroused. Others are 
taxing the detective powers of the former po- 
lice inspector to the utmost. 

It is the opinion, voiced from many quar- 
ters, that Mr. Campbell is making a mistake 
in paying friendly visits to members, thus get- 
ting on a more or less personal relationship. 
The argument is that the less acquaintance 

has with members, the better prepared he 
is to discharge the peculiar duties of his of- 
fice. 


eral cases 


++ + 
ANOTHER LLOYDS RETIRES. 
Vhe Inland Fire 
Chicago Lloyds, 


Underwriters, one of the 
has decided to retire, and 
will pay all obligations, It is calling in its 
policies. Its loss ratio was quite high and 
its underwriters considered the future was un- 
certain. It has good underwriters, so there 
will be no question as to claims. j. W. 
Wheaton is the manager. It has $15,000 out- 
standing premiums. 





OHIO AND WEST VIRGINIA. 


THE AGENTS WILL ALL BE GOOD NOW. 











Fire Underwriters of Grafton, W. Va., Turn 
Over a New Leaf and All Go Into 
the Board. 





The rate situation at Grafton, W. Va., has 
again been straightened out, and the agents 
have again agreed to be good. A committee 
of the West Virginia Underwriters Associa- 
tion visited the city and went over the busi- 
ness with the agents. The committee, which 
was made up of Messrs, Rice, Cooper, Moore 
and Sanderson, found that with one excep- 
tion the agents were guilty of bad practices: 
but the local board voted to excuse past of- 
fenses and start in again with all agents of 
the city as members. Some of the companies 
were severely criticised on account of not re- 
quiring their daily reports to pass through 
the stamping office, chief of which were the 
Ifartford Fire and Home of New York. The 
agent of the Phoenix of Hartford produced 
proofs that he was authorized by the com- 
pany’s special agent to hold his preferred bus- 
iness at any rate. It was admitted by the 
members of the local board that on many oc- 
casions the meetings were turned into a game 
of cards, and no business transacted. The 
new rate book of Grafton has been ready for 
the agents for some time, but on account of 
the bad practices, the companies would not 
permit them to be sent out until all the agents 
had been brought into line. The present local 
board, which includes all the agents of the 
city, is as follows: S. M. Musgrove, Holt, 
Monroe & Love, Eugene Sommerville, Hood, 
Philips & Co., Wilcoxon & Co. and Rector, 
Luttrell & Brown. S. M. Musgrove was the 
only agent not accused of bad practices. He 
represents the Hanover, Phcenix of London, 
North America, Philadelphia, Underwriters, 
Reliance, and Milwaukee Mechanics. 





PINK SLIP AT CLARKSBURG, W. VA. 

The special committee of the West Virginia 
Underwriters Association met at Clarksburg, 
W. Va., on February 18 to investigate the con 
dition of the water supply of that city. It 
was decided that the water supply was inade- 
quate and a pink slip advance of 25 cents or- 
dered on all property within the city limits. 
The same committee made a test of the Graf- 
ton (W. Va.) water supply on February 10, 
but has not yet made its report. 

++ ++ 

STUBBORN FIRM AT NILES. 
of Pritchard & Naylor at 
Niles has brought out a stubborn firm to deal 
with. The stock was covered with ice, the 
adjusters desiring to move the stock to a 
suitable location to get at its value. The as- 
sured refused to allow it to be touched, and 
the appraisers declined to work in the dam- 
aged building. Some sort of a writ will be 
secured this week to compel the assured to al- 
low the adjustment to proceed in a sensible 
way. 


The shoe loss 


++ ++ 
MT. VERNON AGENTS REDUCE RATES. 

It is reported that the local agents of Mt. 
Vernon have reduced rates upon several risks 
in that city without consulting the Ohio In 
spection Bureau. One or two 
not approve of the reductions, but it is said 
that all companies are accepting the rates in 
order to hold their business. ‘Some of the re- 
ductions are as follows: 

West Gambier street, tinshop and dwelling, 
old rate $2.25, new rate $1.50; Miller, gro- 
cery and warehouse, old rate $1.50, new rate 
$1.25; West High street, G. A. Jones, gro- 
cery, harness, meat, cigar factory, reduced 
from $3.50 to $3.00; Semple, second-hand 
store, old rate $1.75, new rate $0.65; Funk, res- 
taurant, reduced from $2.25 to $1.75; Fleer 


agencies did 
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& Weaver, hardware and shooting gallery, 
$1.50 to $1.00; Lee, grocery, $2.75 to $2.00; 
McDermott, offices second, $2.90 to $1-20. 
There were several other reductions, and the 
rates were increased in some instances. 





AIMED AT WESTERN ADJUSTIIENT CO. 





Enemies of the Institution in Ohio Introduce 
a Bill to Prohibit Incorporated Companies 
Adjusting in the State. 


Insurance men are interested in the bill in- 
troduced in the Ohio legislature, requiring 
adjusters to be licensed, paying a fee of $10 
a year for the privilege. It is required that 
his application for certificate be signed by a 
Common Pleas or Supreme Court judge and 
by two freeholders residing in the State, one 
of whom shall be an authorized insurance 
agent. They shall make affidavits that he is 
competent to adjust losses and possesses good 
moral character. 

The main section, however, prohibitis in- 
corporated companies, associations or partner- 
ships, or any employes thereof, to adjust losses, 
provided that nothing shall prevent a person 
employed solely by an insurance company 
from doing this business. This is a direct 
attack on the Western Adjustment Company 
of Chicago, which has been making great 
strides in securing the business throughout the 
field. Considerable opposition has arisen in 
Ohio to this institution on part of some of 
the field men. It is hardly likely that this 
bill will receive much consideration. 





OHIO AGENTS OF THE GREENWICH. 


The Reinsured Company Was Represented in 
Many of the Best Agencies in the 
State. 


The following is a list of the Ohio agents 
of the Greenwich. It will be seen that the 
company had a fine plant in the State: 

E. A. Knapp, Geneva; F. M. Stuempel, 
Wauseon; J. E. Orin, Wellsvile; H. J. Call, 
Bluffton: Wm. H. Stephens, Lima; John N. 
Bailey, Spencerville; B. J. Brotherton, Del- 
phos ; Mason, Ashland; Fred A. Wil- 
liams, Ashtabula; R. E. Smith, Williamsfield ; 
Danville W. Hayward, Conneaut; J. L. Smith, 
St. Marys; J. J. Linard, Bellaire; Chappell & 
Co., Barnesville; Stace & Krauth, Hamilton; 
C. S. Barnitz, Middletown; Andrew With- 
erup, Berea; The F. V. Faulhaber Company, 
Lewis Hartz, L. I. Litzler, Owen C. Ringle, 
and Voth & Keller, Cleveland; I. T. Cart- 
wright, Wilmington; Ferrall & Foster, Bucy- 
rus; Philip Schuler, Galion; Eliott & Royer, 
Coshocton; P. V. Mackall & Co., East Liver- 
pool; Kenty & Baxley, Lisbon; Heaton & 
Sheehan, Salem; E. L. Lyon, East Palestine; 
The J. S. Elliott Company, Springfield; Mrs. 
Carrie Blake, Urbana; J. F. Curren, Dela- 
ware; John W. Culver, Sunbury; R. W. 
Wortman, Defiance: A. M. Richards, Hicks- 
ville; R. T. Baker, Greenville; Wm. A. Chan- 
cellor, Arcanum; H. P. Constable, Union 
City; T. A. Billingsley, Versailles: Fvnn & 
Schippel, Sandusky; Henry O'Kane, Colum- 
bus; Iliff S. Young, Lancaster; C. J. Hodge, 
Wauseon; Clemens & Snyder, Washington 
Court House: R. W. Lindsey, Cambridge; 
Whitmer & Hebble, Xenia; S. D. Hazlett, 
Ada; F. H. Rummell, Kenton; Bowen & San- 
ders, Norwalk; R. A. Roether,. McComb; W. 
E. Van Eman, Findlay; J. M. Scarborough, 
Hillsboro; J. G. Kelso, Greenfield; M. J. Cal- 
laghan, Bellevue; J. K. Allen. Greenwich; E. 
J. Squire, Monroeville; G. W. Neare. Gibbs 
& Co., Cincinnati (marine); Fredk. Rauh & 
Co., Cincinnati; W. A. Hanna, Napoleon; P. 
T. Michael, Deshler; Wm. M. Trainer, Steu- 
benville; O. G. Daniels, Mt. Vernon; T. L. 
Collett, Ironton; H. H. Newell, Bellefontaine ; 
L. W. Faweett. Rushsylvania; C. J. Lord, 
Elyria; C. E. Daniels. Uorain; E. F. Steele, 
North Amherst; H. W. Fobes, Oberlin; Rob- 
ern N. Goodwin, Wellington; E. W. Murphy, 
Newark; A. A. Lee. Painesville; Pomeroy & 


Close and Thos. J. Egle. Toledo; T. G. Tou 
Velle, Celina; J. Guy O'Donnell, Covington ; 
Bert A. Reed, Piqua; Geo. McConnell, 


Troy; Valentine Schaeffer & Son, Dayton; 
Lyons & Weber, Miamisburg; Fred W. Pe- 








ters, Marion; Clyde Reasoner, Zanesville; 
Benj. W. Evans, Plain City; Geo. H. & Fred 
Van Wagener, London; Davis E. James, Mt. 
Gilead; James A. Gregory, Port Clinton; Wm. 
Vieth, Circleville; Donart & Spring, Pauld 
ing; M. B. Everitt, Payne; E. M. Braddock, 
New Lexington; Frank J. Greer, Ottawa: 
Frank W. Jones, Ravenna; E. F. Garrison, 
Kent; Chas. W. Royer, Eaton; Geo. Hoff- 
man, Chillicothe; Riley P. Bricker, Shelby; 
Leroy Parsons, Mansfield; Feederle & Pat- 
ton, Akron; J. G. Monnett, Barberton; Frank 
T. Heath, Cuyahoga Falls; Armstrong Bros., 
Alliance; Lewis Ruch, Canal Fulton; Cole & 
Daily, Canton; C. V. Hammersmith, Massil- 
lon; J. R. Mason & Co., Fostoria; I. M. Al- 
taffer & Co., Tiffin; V. D. Butman, Fremont; 
Philo S. Clark, Portsmouth; Shelby County 
Insurance Agency, Sidney; Wm. J. Anderson, 
Dennison; J. F. Defenbacher, Canal Dover; 
Geo. L. Campbell, Niles; E. F. Sawyer, 
Marysville; F. C. Holden, Van Wert; Am- 
brose M. Bower, Lebanon; Chas. E. Sturgiss. 
Marietta: Geo. W. Ewing, North Baltimore: 
Edward R. Barton, Bowling Green; Brown & 
Rowland, Upper Sandusky: J. A. Smith, 
Carey; John F. Barrett, Wooster; Clinton 
Paine & Son, Bryan. 





GRAFTON, W. V. HAS POOR PROTECTION 


The Waterworks Is in a Bad Way and News- 
paper Warns City to Look Out for 
the Pink Slip. 


Grafton, W. Va., is having troubles of her 
own in the way of a water supply. The 
waterworks is owned by the city and is, of 
course, subject to the ruling of the political 
party in charge. The Grafton Daily Sentinel, 
under date of February 11, had the following 
very timely editorial; 

“For upward of twenty-four hours (and- the 
Lord only knows how long to continue) the 
city of Grafton has been without water and 
at the mercy of the first fire that might break 
out. And this is the second time within ten 
days. The water went off last Tuesday a week 
ago, the tank was emptied and the system 
drained, and not a drop of water was avail- 
able in case of fire, to say nothing of the 
great inconvenience suffered throughout the 
city by users of water for all purposes. The 
conditions continued then for about five hours 
and it required another three hours to get 
the system filled and enough water in the 
tank to provide any power at all. Last spring 
the water was shut off for three solid days. 
And then an emergency or duplicate pump 
was put in and the ‘reform’ administration 
was to have no more trouble with the water- 
works. But again, and twice within the short 
space of ten days, has the city been obliged 
to do without water. . And what, 
think you, would be the result if this knowl- 
edge should come to the ears of insurance 
companies, who are carrying risks to the 
amount of hundreds of thousands of dollars 
on buildings and contents here in Grafton? 
You would see insurance rates soar as they 
have soared in Wheeling, where the water 
supply is inadequate and at no time to be de- 
pended on. Grafton has a lower insurance 
rate than any other city of its size in West 
Virginia, and this rate is certainly owing to 
the splendid facilities the city is supposed to 


enjoy in case of fire. No one wants to see 
the elegantly tinted ‘pink slip’ circulate in 
Grafton, but unless there is a decided im- 


provement in the water supply, the pink slip 
will come.” 





WINS SU'T AGAINST MUTUAL 

The Semler Milling Company of Hamilton 
has won its suit against the Miller & Man- 
ufacturers of Minneapolis to recover $1,587 
for a loss occurring November 2, 1901. The 
insurance company was in financial difficul- 
ties at.the time of the fire, and several assess- 
ments had been made on the policyholders. 
The Semler Company refused to pay the first 
two assessments, which were afterwards de- 
clared illegal by a Minnesota court. The 
third assessment was made shortly before the 
fire occurred and the draft for the amount 
due was refused by Mr. Semler. The pol- 
icy, however, gave twenty days’ grace in the 
payment of assessments, and before the 





twenty days expired the propery was burned. 
The court held that the refusal of the draft 
did not cause a forfeiture of the policy, as 
there was no obligation to pay the 
end of the twenty days. 


before 











COMMERCIAL UNION AT CLEVELAND. 


Reinsurance of the Greenwich May Cause Diffi- 
culties in the City, as Greenwich Had 
Non-Board Representation. 


The reinsurance of the the 


Commercial Union at once brought up an in 


Greenwich by 


teresting question as to what would happen 
at Cleveland. As is well known, the F. V 
Faulhaber Company, which has been the chief 
agent of the for 
some years a non-boarder. This agency was 
said to do upwards of $40,coo a year in pre- 
miums for the Greenwich at Cleveland, and 
since the Home joined the exchange, was the 
only outside agency that really gave the board 
agents much annoyance. The next best agency 
of the Greenwich in Cleveland was that of 
Lewis Hartz, who is in the exchange. Owen 
C. Ringle and L. I. Litzler were also agents, 
the former in and the latter out of the or 
ganization. The Commercial Union is rep 
resented in the city by C. A. Muerman and 
Thomas H. Geer & Co., both having repre 
sented the company for a quarter of a cen 
tury or more and both stanch board agen- 
It is safe to say that if Mr. Faulhaber 
gets an agency of the Commercial Union it 
will only be after he has made satisfactory 
arrangements about becoming a member of 
‘the exchange, as there is not the least likeli 
hood of that company’s being on an in-and 
out basis in the city. If, however, Mr. Faul 
haber and the Commercial Union should fail 
to connect, some interesting developments may 
be looked for, as Mr. Faulhaber has a bunch 
of business that some company will want, 
board or no board, and if the company that 
gets it should be an aggressive one, it might 
cause much trouble. 


Greenwich there, has been 


cies. 


W. R. Rice, special agent of the German of 
Wheeling, is recovering from a severe attack 
of the grippe. 

The Northern and the London & Lanca 
shire have appointed Rector, Luttrell & Brown 
as their agents at Grafton, W. Va. 

P. T. Wall, the well-known agent of Gal 
lipolis, has admitted his wife to partnership 
in his agency; the firm name to be P. T. & 


L. W. Wall. 


George K. March, the benign and erudite 
Ohio special agent of the Firemans Fund, is 
now assisting General Agent Marshall at the 
western office in the absence of F. H. Me 
Elhone 

R. S. Leonard of 
Leonard at Norwalk 


the firm of Stewart & 
has retired from the 
agency, and H. L. Stewart will conduct the 
business alone. This is the only non-union 
agency in Norwalk. 


Leroy Cunningham of Mt. Vernon his 
given up his agency and gone to California 
The Philadelphia Underwriters has therefor« 
transferred to B. M. Allen, the Norwich 
Union to H. S. Campbell & Co., and the Con 
cordia to Stream & Salisbury 

Good work by the fire department and an 
excellent pressure of water saved quite a loss 
at Mt. Gilead last week, when from a 
broken pipe took fire in a shed covering th« 
apparatus of the Hydraulic .Press Company's 


yas 


works. The shed was situated near the larg: 

lumber piles of the Hydraulic Press Com 

pany, and only an abundance of water saved 
large le SS. 








LOCAL 
FIRE AGENCY 


A former fie irsurance feld man, now in the life in- 
surance business, desires to purchase an interest Ina 
live fire insurance agency. with the view of establishing 
a life insurance department. He will correspond with 
inguirers. Address “b."' care The Western Under 
writer, 164 La Salle St., Chicago 
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UNDERWRITING IN MICHIGAN 


FIRE IN 1H& HOUSEMAN BUILDING. 








Sparks From Electric Wires Cause Blaze In 
the Big Grand Rapids Office 
Block. 


Sparks from electric wiring in the stock 
room of the Grand Rapids Fire Insurance 
Agency, in the building, Grand 
Rapids, ignited some desk blotters February 
17, and nothing but its prompt discovery and 
the quick action of the department saved the 
hig office building from destruction. A steel 
ceiling over the offices of the McBain agency 
also helped materially in saving the building. 
The principal losers were the Grand Rapids 
agency, of which W. Fred McBain is presi- 
dent, and C. W. Chauncey, each sustaining 
damages of about $600, fully insured. His- 
tory seemed to have made an effort to re- 
peat itself, as it was just eight years ago to a 
day that the Houseman building was almost 
totally destroyed by fire and one life lost. 
Marshal Lemoin reports that on the present 
occasion the nearest hydrant was found to 
be partially frozen, and that great alarm was 
felt for a time. The Grand Rapids board of 
fire commissioners is to investigate a non- 
freezable, self-draining hydrant used in De- 
troit and some other cities. 


Houseman 





WATER FAMINE IN MICHIGAN. 


The winter has brought about a 
water famine of almost unparalleled severity 
in Michigan cities. A recent inspection of the 
fire hydrants at Mason showed that about 
one-half of them were frozen and conditions 
at Grand Rapids, Muskegon and other cities 
have been serious for several days, though 
the weather at present has taken a milder 
turn. 


severe 


++ ++ 
MICHIGAN AGENCY APPOINTMENTS. 


Aachen & Munich—R. W. Olson, Negaunee. 

American, N. J.—R. D. Carl, New Haven; F. R. 
Kedzie, Pittsford. 

American, Pa.—Chas. H. Garrett, Kalamazoo. 

British America, Can.—R. E. Webster & Co., Big 
Rapids. 

Commercial Union, Eng.—IlL. -E. 
ing M. E. Asire), Marquette. 

Connecticnt—-Brewn & Ford 
Brown), Jackson. 

Concordia, Wis.—R. T. 

Equitable, R. L—-R. F. 
ids. 

Farmers & Merchants 
sing. 

Farmers, VPa.—E. C. Badgley, Jackson. 

Germania, N. Y.--A. M. Maris, Grand Rapids; 
Wm. Nicholls (succeeding T. H. Harris), Lake 
Linden. 

lL. & L. & G., N. Y¥.—Fred E. Shearer, Bay City. 

London & Lancashire—A. C. Gilbert, Detroit. 


Davis (succeed- 
(succeeding W. R. 


McNaughton, Jackson. 
Webster & Co., Big Rap- 
Arthur D. 


Baker, Lan- 


Mercantile, Mass —Woolfitt & Macomber, Flint. 

Milwaukee Mechanics—Jchn J. Neahr, Three 
Rivers. 

Manchester—-Burton VP. Barnes, Manistee; Al- 
fred Bo Tayler, Saugatuck. 

National, Conn.—Jas. W. Howd & Son, Ithaca; 
kh. T. Maynard, Merrill; Richards Bros., St. Louis. 


Orient——C. A. Gilbert, Detroit. 
Phenix. Eng.—Parker & Smith, Ann Arbor; 
W. G. MeCune, Charlevoix ; B. P. Barnes, Manistee. 


Queen—Drake & Barnes, St. Joseph. 
toyal--R. E. Webster & Co., Big Rapids ; Eugene 
Rutan, Greenville. 


Secttish National—todfrey & Hennessey, De- 
troit: Campbell & La Barge, Grand Rapids. 
Traders-——George Anderson, Marquette. 
Western. Pa Peter Schulte, Detroit; R. T. 
MeNanghten, Jackson. 
++ ++ 


MONTGOMERY SUCCEEDS BENALLACK. 

J. H. Montgomery has been appointed elec- 
trical inspector of the Inspection 
Bureau to succeed W. T. Benallack, resigned. 

+e ++ 
MICHIGAN F. & M. ON BALTIMORE. 

In a letter to its agents concerning the Balti- 
more fire, the Michigan Fire & Marine uses 
the following language : 

“We beg to advise you that the Michigan 
has no agencies or business in the State of 
Maryland, consequently escapes the big fire 
in the above named city. It is perfectly 
proper and fitting that we take this opportu 
nity to advise you that it has long since 
been the aim and purpose of the management 
of this company to guard against such calam 
ities that are liable to occur in any of the 


Michigan 





larger cities where we are répresented. Our 
lines in the congested districts of those cities 
are small and well scattered, thereby reduc- 
ing to the minimum the possibility of a heavy 
loss in any one fire, thus demonstrating that 
the underwriting of the Michigan is being 
conducted on careful and conservative lines.” 
+e at 
THANKFUL FOR THE CLAUSE. 

A Grand Rapids man is very thankful that 
the companies insisted upon his attaching an 
80 per cent clause to his policies and in- 
creasing his insurance to 80 per cent of the 
value of his property insured. His plant was 
valued at $10,000, and he formerly carried 
only $2,000 insurance. In spite of strenuous 
objections on his part the. companies insisted 
upon his carrying $8,000 insurance and attach- 
ing the 80 per cent clause to his policies. He 
said to the special agents, when they had set- 
tled the loss: “I would be a ruined man if 
it were not for the 80 per cent clause. I did 
not sce how I could have had a total loss, 
but I do now. I kicked hard at the time, but 
it was of no use, and I can truthfully say 
that the additional $6,000 insurance which the 
o per cent clause made me carry, saved me 
from financial ruin.” 





AGENTS OF THE REIN 5URED COMPANY 


The Michigan Representatives of the Green- 
wich of New York Were Quite 
Numerous. 


The following is a list of the agents of the 
Greenwich in Michigan: 

Alice B. Angell, Adrian; Chas. C. Lane, 
Albion; Daniel B. Oviatt, Alden; Theo. S. 
Updyke, Allegan; J. W. Bennett, Ann Arbor; 
F. C. Wakeham, Battle Creek; W. O. Clift 
& Co., Bay City; Wm. F. Sandell, Belding; 
C. D. Kimberly, Bellone; Plummer & Riford, 
Benton Harbor; C. M.*Van Every, Sr., Bron- 
son; L. H. House, Brown City; D. E. McIntyre, 
Cadillac; S. Cochran, Caseville; Eaton 
County Loan & Realty Company, Charlotte; 


William E. Shoemaker, Cheboygan; Byron 
G. Coryell, Chesaning; Agnes Gibson, 
Coldwater; David B. Menery, Coleman; 
F. G. Smith & Co, Detroit; George 
W. Chandler, Detroit; George M. Fields, 
Dowagiac; Samuel C. Patchel, Durand; 
Thatcher Young Agency, Escanaba; Ho- 


mer A. Day, Flint; Joseph F. Hofstetter, 
Frankfort; Amos O.: White, Fremont; Mrs. 
W. H. H. Cooper, Gaylord; Dunwell & Stray, 
Ludington; Pierson & Trimble, Manistee; E. 
P. Harmon, Marcellus; M. E. Asire, Mar- 
quette; John C. Dewel, Marshall; Geo. E. 
Shanks, Mendon; Menominee Ins. Agency, 
Menominee; Wm. J. Dusse, Mt.- Clemens; 
Bowen & Bowen, Mt. Pleasant; Wm. W. 
Rarcus. Muskegon; Henry O. Pierce, Niles; 
Chas. Jackson, Owosso; Thos. Iminlan, Pe- 
toskey; J. A. Fredenburgh, Pontiac: McMo- 
ran & Murphy, Port Huron; W. T. Stark- 
weather; Romeo; J. F. Brown & Son, Sagi- 
naw; Emil Schoeneberg, Saginaw: Wm. E. 
Hamilton. St. Jonhns; Canavan & Weber. St. 
Joseph; Otis O. Hanke, Saugatuck; Victor E. 
Metzger Ins. Agency, Sault Ste. Marie; Chas. 
E. Stewart, Schoolcraft; Hibbard & Burdick, 
Shepard: Geo. T. Pomeroy. South Haven; 
M. N. Ballard. Sparta: G. R. Gillespie. Te- 
cumseh; Geo, E. Miller, Three Rivers; O. P. 
Carver & Bro., Traverse City: Albert M. 
Woodruff. Watervliet; Francis Murphy, Wy- 
andotte; Tohn H. Merrill, Yale: Putnam & 
Van de Walker, Ypsilanti; A. H. McDow- 
ell, Detroit. 





AUTOMOBILE QUESTION IN MICHIGAN. 

In the manufacture of automobiles with 
gasoline as a motive power, Michigan is rap- 
idly forging to the front. The Oldsmobile 
and Cadillac, made in Detroit, and the Clark 
mobile, made in Lansing, are known and used 
all over the country. These vehicles are com- 
ing into as general use as the gasoline stove, 
and the problem to the fire underwriter is 
much the same as was faced a few years ago 
concerning the use of gasoline stoves. In the 


best residence sections of Detroit, Grand Rap- 
ids and other Michigan cities a large number 
These a number 


of the barns contain autos, 





of the companies refuse to carry on this ac- 
count. 

The question in this connection is, shall 
the companies charge an additional premium 
for each automobile or shall they attach auto- 
mobile permits to each policy where required 
without extra charge? Some of the compa- 
nies write this class of business without com- 
ment, while others decline it. The result is 
that some of the companies are getting a very 
good class of risks at the expense of their 
less liberal competitors. Though not gener- 
ally known, the Michigan Inspection Bureau 
has issued permits similar to those issued by 
the National Board of Fire Underwriters, and 
which are in general use throughout the East. 
These permits restrict .the manner of filling 
the tanks of the automobiles and also place 
restrictions upon the keeping of gasoline, re- 
quiring it to be kept at least thirty feet away 
from any insured property. 





MICHIGAN NOTES. 
E. Routan has opened an insurance office in 
Greenville. 
H. F. Burch has sold his agency at Big 
Rapids to R. E. Webster. 


The Pheenix of England retires from the 
Thos. H. Harris agency at Lake Linden. 


Richards Bros. open an agency at Niles with 
the National of Hartford and the Royal. 


A new combination hose and_ chemical 
wagon has been added to the equipment of 
No. 1 fire house at Battle Creek. 


T. D. Hall of the upper peninsula inspection 
bureau has opened a branch office at Hough- 
ton, placing Harry Trembath in charge. 


The new water tower at Coopersville is 
nearing completion and when spring opens the 
village water system will be in full operation. 

Frank E. Bowen and Howard Thompson of 
Cadillac have formed a partnership to engage 
in insurance. Mr. Bowen will manage the 
agency. 


A party of citizens of St. Clair extinguished 
a small blaze in that town one morning re- 
cently. The town is still without a regular 
department. 


N. L. Jones, special agent of the American 
Fire of Philadelphia, who was quite badly 
injured by a fall on the ice at Battle Creek 
February I!, is gaining rapidly. 


Petoskey will vote in the spring on bonding 
the city for $20,000, for the extension of 
water mains in Bay View street to Rosedale, 
znd in Emmet street, from Rush to Fulton 
street. 


H. M. Thompson has bought a half inter- 
cst in the fire insurance agency of Frank E. 


Bowen at Cadillac. The firm name will be 
Bowen & Thompson. The firm represents 
six companies. 

Two dwellings were recently burned in 


Edmonds street, Muskegon. There was a de- 
lay in giving the alarm, as the door of the 
fire alarm box could not be opened, making 
the loss almost total. 


T. A. Dunn & Co. of Wilkesbarre, Pa., 
have asked the common council of Belding 
for a thirty-year franchise for the installation 
cf a system of waterworks. Excellent fire 
yrotection is promised at an expense of $2,000 
a year. 


Crystal Falls has been without satisfactory 
rrotection for some time and the council, after 
investigating the matter, has decided to keep 
two men at the fire hall, also to pay each 
volunteer member of the department $2 every 
time he turns out to a fire. 


People living in the elevated districts at 
Lake Linden are finding fault with the water 
supply. The Gregory springs and the wells 
are being drawn upon at the present time, 
and it is claimed that the trouble lies in fail- 
ure to keep the reservoir full. 


Fire Marshal Lemoin of Grand _ Rapids, 
urges that additional fire boxes be installed at 
Madison avenue and the Pere Marquette 
tracks, Alabama and Second street, Griggs 
svenue and Buchanan street, First avenue and 
South Division street, Tenth avenue and 
South Division street, 






































. 
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STATE TOPICS OF ILLINOIS. 


GREENWICH AGENCIES IN ILLINOIS. 











Names of Men Who Represented the Company 
Which Reinsured in the Commercial 
Union of England. 





The following were the Greenwich agents 
in Illinois: 

Stege & Bartling, 937 West Sixty-third; 
Nicholas H. Kranz, 4036 North Clark; John 
C. Gunderson, 1431 Humboldt boulevard; 
Wm. H. Dunn, Jr., 1480 West Madison; A. 
H. Whitley & Co., 312 West Sixty-third; 
McEldowney & Co., Chicago Heights; Ed- 
ward P. Williams, Grand Crossing; Nickolas 
W. Birkhoff, Roseland; George W. Walker, 
3209 North Clark; C. P. & F. P. Silva, Mor- 
gan Park; Thomas J. Curry, 5454 Went- 
worth avenue, Chicago; Josiah P. Boutelle, 
Evanston; Marshall P. Garrison, Evanston; 
George H. Crain, Evanston; William D. Rog- 
ers, Harvey; Chas. W. Fenn, Maywood; 
Abram Jackson, Oak Park; Charles H. Pat- 
ten, Palatine; Jos. R. Seney, West Pullman; 
William C. Haviland, Aurora; A. M. Upham, 


Jacksonville; E. F. Glover, Jacksonville; E. 
E. Howard, Joliet; Alfred F. Martin, Kan- 
kakee; Clark L. Stevens, Kewanee; Nicholas 


W. Duncan, La Salle; Jacob C. Hoover, Lin- 
coln; Albert R. Stansifer, Litchfield: Orlo H. 
Piper, Macomb; Wm. F. Mead, Marengo; 
Albery Eberhart, Manhattan; Spitler, Noble 
& Co., Mattoon; John R. Woods, Mendota; 
John A. Goodmanson, Moline; Peyton Rob- 
erts, Monmouth; W. P. Smith, Monticello; 
Petteys & Hilliker, Morris; David W. Odell, 
Oblong: F. M. Bourell, Olney; Wm. J. Em- 
erson, Oregon; J. O. Harris & Son, Ottawa; 
James P. Beckett & Co., Paris; F. L. Hall, 
Frank A. Velde, Pekin; Johnson & Marsters, 
Peoria; Chas. N. Patty, Pontiac; Theo. C. 
Bennett, Petersburg; Thos. E. Condon, Pe- 
sotum: Rudolph Struever, Peru; L. B. Bos- 
well, Quincy; Bradbury, MacHatton & Siler, 
Frank M. Puffer, Rockford; Haves & Cleave- 
land, Rock Island; H. T. Pemberton, Rush- 
ville: W. S. Troxell & Co., Springfield; Geo. 
D. Greenbough, Sterling; Charles Horack, 
Streator: Raymond D. Meeker, Sullivan; 
Henry M. Knights, Svcamore; John Perry, 
Taylorville: Riley J. N. Johnson, Tuscola; 
Benjamin F. Swartz, Urbana; Fred S. Ers- 
kine, Waukegan; Geo. O. Hodge, Wenona; 
Mrs. Louisa A. Raich, Warsaw; Wm. W. 
Stevens, Wheaton: Andrew Campbell, West 
Chicago: Milton J. Wolford, Danville; J. S. 
Russell & Son, DeKalb: C. W. Montgomery 
& Co., Decatur; G. G. Waltmire, Delavan; 
A. E. Simonson, Dixon; W. H. Ketcham, 
Dwight; Thos. L. Fekete. East St. Louis; 
John R. Sutter. Edwardsville; John W. Far- 


num, Elgin; M. B. Marvin, Freeport; Lake 
W. Sanborn, Galesburg: D. B. Blewett, Ga- 
lena; Carson T. Metcalf, John M. Bailey, 


Gibson City: Albert Bellamy, Girard; John 
Breuchaud, Greenville: Albert G. Humphrey, 
Henry; Gilman & Miller, Hoopeston: Wm. 
Sonntag & Son. Alton; Geo. W. Dimond, 
Arcola: Nels Herman, Batavia; John List- 
mann, Beardstown: Henrv J. Fink, Belleville; 
Mrs. M. Smiley Payne. Belvidere; Lewis 
Thomas & Son, Bloomington: S. H. Robin- 
son, Bushnell: A. E. Nott & Sons, Byron; 
Abbott & Sheplay, Canton; Fred G. Oeltien, 
Carlinville; Oscar H. Vivell. Carrollton; Ly- 
man A. Louis. Centralia: Beers & Singbusch, 
Champaign; F. Frommel, Charleston; Chan- 
dler & Wurtele, Chicago. 





NORTHERN ASSURANCE IN ILLINOIS. 

The vacancy caused by the death of Special 
Agent Townsend of the Northern Assurance 
will not be filled until Manager Lermit re- 
turns from his trip to the Pacific Coast. In 
the meanwhile the candidates are grooming 
themselves and swarming about the molasses 
barrel. 


++ ++ 


LUMBER LOSS DECISION. 
American of Massachusetts 
at Ottawa, Ill. The Home 
chester covered a lumber 
lumber in “yards and sheds.” The American 
covered only “yards.” When the loss oc 
curred the company held it was not liable for 


The 
case 


lost its 
and Man- 


establishment on 





damage to lumber in the sheds. The other 
companies contended that the yards and sheds 
were one and the same, and _ therefore the 
American should contribute. The court de- 
cided that the American was liable for lumber 


in the sheds. 


++ ++ 


GILL CALLED IN CONFERENCE. 

Col. C. Gill, compact manager at 
Quincy, was one of the experts called to the 
governing committee’s office in Chicago this 
week, to take part in a conference on the re- 
vision of the iron and metal workers’ sched- 
ules. There are several risks in Quincy that 
will be affected, chiefly the stove foundries 
and works. Quincy leads the country in this 
industry. 


Geo. 





PREMIUMS FOR JACKSONVILLE GIVEN 





Receipts of Companies and Agents as Filed 
Under the Fire Department Ordi- 
nance with the City. 





Following are the premiums reported for 
taxation at Jacksonville for the year ending 
July 1, 1903: 

Greenleaf, Rutled, x . Gates— 




















OO EE No. British ......$570 
BE Diwestenecu 799 Phenix of Eng... 336 
Equitable ....... | a 8S eae 442 
ol! ee See. ee es WN SG awacs 377 
Home 1,295 Westchester ..... 673 
DO” a cehe kanes 344 Norwich Un. 328 
Home F. & M. ... 208 
ee re $7,350 
Upham Bros.— 
Scot. U. & N. $180 Coml. Union ....$357 
Pa. Fire .......- 204 Royal os coe Owe 
No. Amer. 499 Manchester 417 
Springfield 1,136 Prov. Wash. 409 
Ger. DEO, 2.260% Gee GPE ticvcccctse 4 
err 679 Greenwich ...... 204 
Hartford ........ 737 
Firemans Fund 428 $7,055 
Charles H. Ward— 
Phenix, Conn. ...$857 Brit. Amer. ...... $287 
Connecticut ..... 72% eae 137 
Continental ..... 1,969 Concordia ........ 267 
BE. Meee. «200: 2,129 Spring Garden ... 22 
N. W. Natl WG 00 
eS, Sa 169 $7.470 
New Hamp. ..... 514 
Cc. B. Lewis— Walter —— 
Germania . $490 Ls L. & € - $2,062 
PREE to oc csonvas See (GE owt sccrccse 385 
National, Conn.... ... yo & Mun...$ 271 
Manchester ...... $139 
vai $2,658 
$934 
T. P. Lanning— 
German, Pa. ..... $113 Mechanics ....... 
Firemens, Md. ~» See OR, Be ae sc ccan $292 
United States...... ... —--—- 
Roch. Ger. ....... 186 PO.85 
E. F. Glover— J. M. McCullough— 
Glens Falls Eureka & Sec.... $200 
Security Firemens, N. J.... 255 
Greenwich American, Pa. .... 225 
$629 ‘$680 
A. W. Arenz— John 8S. Hackett— 
Western, Ont. ....$427 State of Ill. ..... $13: 
|” PS 871 Delaware ........ 115 
$1,298 $218 
B. B. Gray— J. M. '‘Miller— 
American, Mass. ..$243 United Fire ...... $15 
Ham.-Brem. ...... 207 J. N. Kennedy— 
W'msburg City ... 172 Farmers & Mech.. $651 
——--— Allemannia ...... 313 
$622 Mercantile ........ 158 
«, L. French— 
Springteld ses uel 31,121 
J. R. Robertson— E. F. Jobnston— 
aa ee ee $133 
ORTON acc ccves 76 =. Ws UD cw sccss Oe 
—-— German, Ind. 390 
$1052 Potomac ........ 52 
L. 8S. Doane— —— 
Thur De <«heksnee $29 $974 
T. J. Bronson— Ed. Keating— 
SE waneedd a 8 ek « i celnewedes $792 
Milwaukee ....... 170 «J. M. Coons— 
Mechanics ....... Bes See, CAE cece $267 
Irvin Dunlap— 
$828 mage el .. ree $717 
Helen Sawyer— w. ~~ 
Palatine ... . $556 Coiedaaten <neese ee 
John Marsh— Farmers, Pa. . $206 
Royal Exch. .....%: 326 Amos Henderson— 





ELGIN TO CARRY LESS INSURANCE. 

At the meeting of the Elgin city council 
on February 16 the report of the committee 
on insurance of public property was adopted. 
The committee recommended that the insur- 
ance be reduced on all public buildings ex- 
cept those in parks and cemeteries, which are 
outside of the fire limits, that $2,000 be car- 
ried on one engine-house, $1,000 on each of 
the other engine-houses, and on the engine 





and dynamos at the light station, and that 
the insurance on the city hall be allowed to 
lapse until only $5,000 remained in force. 





ILLINOIS NOTES. 


Both the Illinois State Board and Illinois 
Field Club will hold meetings in Bloomington, 
March 8 

David W. Castle, a well-known agent of 
Joliet, died at his home in that city on Feb- 
ruary 12. 

State Agent F. Taylor Wise of the Home 
of New York is now basking in the sun of the 
Florida resorts. 


A. J. Anderson of Kewanee takes Lyle 
Robinson as: a partner, the firm being Ander- 
son & Robinson. 


Carl D. Green, an adjuster in the office of 
Marsh, Ullman & Co., goes to the Western 
Adjustment Company in Chicago. 


George A. Ahrens, for many years chief 
clerk in the Providence-Washington’s western 
office, has been made special agent of the 
North America and Philadelphia Underwrit- 
ers in Illinois. 


In the list of companies giving Illinois re- 
turns this paper made a mistake regarding the 
Northwestern National. It increased $5,000 
instead of decreased. State Agent John Faatz 
had a good year. 


The new, modern feed plant of the Great 
Western distillery at Peoria burned recently, 
causing a loss estimated at about $50,000. The 
fire department did good work in keeping this 
fire in the building in which it originated. 





WITH THE INDIANA AGENTS. 











WILL HAVE MUTUAL COMPANY. 

The Indiana Retail Hardware Dealers’ Asso- 
ciation, at a convention held in Indianapolis 
last week, decided to launch a mutual ¢om- 
pany. Under the laws of Indiana such a 
company must have pledges for insurance 
amounting to $800,000. A. N. Shilder of 
South Bend, who is one of the leaders in 
this plan, has secured pledges for about $600,- 
coo. The balance will be raised as soon as 
possible. A committee has been appointed to 


take charge of same. 
++ ++ 


INDIANA AGENCY APPOINTMENTS. 


American, N. J.—W. O. 
W. Wilson, New Harmony: A. J. Lintz, North 
Judson; E. W. Timmons, Otterbein; D. A. Mul- 
eahy, Oxford; J. W. Maxey, Plymouth; Bernard 
Sharkey, Richmond; C. B. Roger, Roam; C, r- 
phy, Rockville; C. H. Allison, Russiaville; O. W. 
Ilamilton, West Lebanon ; Smith & Barnes, Whites- 
town; Jos. Carrell; Arcadia; Henry De Fories, 
Thayer; W. N. Hoot, Ossian; A. W. McKinney & 
Son, Red Key; W. W. Briggs, Geneva; D. H. 
Portland; E. E. Enyart, Macy; 8. M. K 
Royal Center; Baker & Gibbons, Rochester; A. F. 
Kaufman, Summitville; G. L. London, Winamac ; 
W. A. Belden, Crothersville; H. W. Abbott, 
Wheeler: G. F. Baker, Wolcott; J. H. Reddick, 
Winamac; W. T. Rominger, Hartsville; D. A. 
Tracy, New Castle; C. R. Riley, pee omtete J. 
W. Bragg. Saratoga; J. F. Fender, Abtagtss & Ve 
Nipp, Rushville; W. Randall, Ambia ; F. Foster, 
Boswell; Finley, Miller & Finley, israsit’: = a 
Walker, Brownsburg; Irwin Reynolds, Columbus ; 
J. H. Mount, Connersville; 0. I’. Roop, Elwood. 

British America—L. P. Little, Covington. 

Citizens, Mo.—Augustus M. Dean, VPoseyville; 
Wm. H. Wadsworth, Worthington. 

Farmers, York—Richard Shutz, Richmond. 

German, Freeport—Clifford & Mathewson, Con 


Crouse, Lafayette; L. 


nersville; Wm. H. Doney, Cambridge City: Chas. 
lL. Foster, Boswell; Myranda Shayer, Ashley; 


W. 8S. Rogers, New Haven; E. C. Schuetz, Carbon ; 
H. W. Fahlsing, Woodburn; Jos. B. Bowen, North 
Salem; Harvey W. Letzinger, Bloomfield. 

Glens Falls—Samuel Schuck, W. Low Rice, IL. W. 


McConnell, Wm. B. Reed and Edw. 8. Shelton, In- 
dianapolis. 

Globe & Rutgers—Geo, M. Cobb & Co., Indian 
apolis. 


Manchester—John A. 
lenry J. Davidson, 
yashington. 
Milwaukee Mechanics—Albert E. Hazelrigg, Sul 
livan; L. M. Rowe, La Grange; L. D. McConnell, 
Oxford: Robert Nave, Attica; James E. Carson, 
Brookston ; Mrs. Myranda Strayer, Waterloo. 
Palatine—Francis James, Elwood. 
Providence-Washington—John B. Macy, Liberty. 
Queen—James W. Arthur, North Manchester ; 
Boone & Ogborn, Richmond; Sherman & Armstein, 
Crown Point. 
Security, Conn.—S. B. Johnson & Co., 
W. M. White, Crawfordsville ; 


Keelan, 
Hillsboro ; 


Greencastle ; 
Hugh F. O'Neal, 


Elnora ; 
Peckinbaugh W Lar- 


kin, Mt. Vernon: J. J. Van Buskirk, Medarysville ; 
«, E. Osburn, Wanatah; J. P. Campbell & Son, 
Marion; J. C. Carr, Marion; J. M. Williams, Alex- 
andria. 


Sun—Keilm K. Brooke, 


Plymouth, 
Gage, Terre Haute. 


George A, 
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FIELD NOTES OF WISCONSIN. 


COMPETITION ON THE BEST BUSINESS. 








Complaint of Mutuals and Others in the Profit- 
able Localities of Wisconsin as to 
Rate Cutting. 





Reports from Wisconsin are not all fa- 
vorable, owing to the competition of mutuals 
and some of the more aggressive stock com- 
panies. The State offers a peculiar situation 
in some respects. There is a variety of popu- 
lation and local conditions even in adjoining 
counties. In some cases the people are thrifty, 
enterprising and careful. In others the case 
is somewhat reversed. Rates on property in 
one county might be decreased, but are kept 
higher owing to the general average. Some 
companies seek these more profitable locali- 
ties and shade the tariff sufficient to secure the 
business. 





BANQUET FOR W. A. CHAPMAN. 

W. A. Chapman, Wisconsin special for the 
Connecticut, who becomes superintendent of 
agencies in the western department, was tend- 
ered a banquet in Milwaukee last Tuesday 
evening by his field associates. The commit- 
tee in charge consisted of F. A, Phillips of 
the North America, Charles Hall of the New 
York Underwriters, G. G. Williams of the L. 
& L. & G. > 

+t ++ 
MERRILL AGENTS PAY TAXES. 

Under the law requiring agents to pay 2 
per cent of the gross fire premiums collected 
by them, as taxes, the agents of Merrill have 
paid as follows: Downie & McQuillian, $284; 
Phinney & Kubasta, $277; H. R. Allen & Son, 
$224; F. J. Rossman, $186; H. J. Bowell & 
Co., $152; Julius Schulz, $13. 

+t ae 
WISCONSIN AGENCY APPOINTMENTS. 


American Central-- 


Sadie De Forge, Hurley. 
Atlanta-Birmingham— 


-Henry Gollusch, Milwau- 


ee. 
British-American, 


N. Y.—A. C. Forster, Milwau- 

ee. 

Capital—J. C. Howard and W. C. Cowling, Osh- 
kosh. 

Citizens, Mo.—Lotta Skinner, Edgerton ; Carl O. 
Brye, Me a 

Colonial, N. ¥.—Walter Schroeder, Milwaukee. 

Commercial Union, Eng.—-ll. J. Pauly, Milwau- 
kee; Andrew Reid, Green Bay; Buel L. Simmons, 


Washburn. 
Concordia—Frederick B. 
Lenroot, West Superior. 
Equitable F. & M.—Emanuel Charbonneau and 
Sadie De Forge, Hurley. 
Farmers, Pa.—-E. 8. Head, Janesville. 
Fire Assn.—Emanuel Charbonneau and Sadie 
De Forge, Hurley; A. W. Joannes, Green Bay. 
German, Freeport—M. P. Barry, Rice Lake. 
General Marine—David Vance & Co., Milwaukee. 
Glens Falls—Nellie G. Todd, Chippewa Falls. 
Ins. Co. State of er J. Maxwell, Princeton. 
Lafayette—Harry FE. Kemp and Harry L. Reevs, 
Rhinelander. 
L. & L. & G., N. Y.—Frank P. Regnier and Oscar 
L. Ringle, Wausau. 
Lumber Mutual—H. J. 


Jerrard and Irvine L. 


Cunningham, Janesville. 


Metropolitan, Ill.—J. Frank Lefebvre, Green 
Bay 

Michigan Millers Mut.—James B. Taylor, La 
Crosse. 


Milwaukee—H. J. Maxwell, 
EF. Wilde, Lorenz F. Wagner. 
waukee: John Schelling, 

Milwaukee Mechanics 
kee: N. H. Noble, West 

Northwestern Nat.—Charles Jungmann, 
Seholl, H. T. Ferguson and Emil J. 
waukee; F. W. Kiefer. Portage: Oscar J. Olson, 
South Wayne; Harry E. Smith, Madison. 

North River—Sylvanus Palmer, Oshkosh. 

Orient—tTrester & Weiskopf, Sheboygan. 

Providence-Washington—Emanuel Charbonneau 
and Sadie De Forge, Harley. 

Queen—J. Russell and P. 

Teutonia—Mrs. 
waukee. 


Martine 
Rathke, Mil- 


Milwau- 


Princeton ; 
Louis HH. 
Racine. 
Jacob 
Allis. 


Conrad, 


Charles 
Ludwig. Mil- 


Williams, Cambria. 
Josephine W. Silverman, Mil- 


++ + 
MILWAUKEE’S FIRE BOATS. 

Chief Herman Meminger of the Milwaukee 
fire proving himself to be a 
wide-awake official and deserving of the back- 
ing of the 


department is 


insurance companies 
efforts to improve the 
advocating the 


and agents in 


his service. He is 
addition of another fire 
boat or the rebuilding of the old boat that has 


been in service some twelve years and was 


now 
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recently replaced by a new one. With three 
navigable rivers lined with mercantile and 
manufacturing risks the three fire boats now 
in commission are the backbone of the fire 
department. -Over eight miles of pipe lines 
for use by the fire boats extend from the 
rivers to all parts of the business district and 
to many isolated manufacturing plants. This 
part of the water supply system would be of 
inestimable value if anything went wrong with 
the regular city supply during a fire, particu- 
larly in case of a conflagration. 





AGENTS OF GREENWICH IN WISCONSIN. 





The Company Had About One Hundred 
Agencies in the State and Did a Nice 


Business There. 





The following are the agents who have rep- 
resented the Greenwich in Wisconsin: 


James W. Good, Albert W. 
Allan T. Pray, Ashland; Geo. W. Brunsch- 
weiler, Appleton; E. H. Palmer, Antigo; Wm. 
T. Kennedy, Amery; A. J. Smith, Amherst; 
Peter Veling, Beaver Dam; Burdge & Gault, 


Sanborn and 


Beloit; Frank Avery, Baraboo; Jno. W. 
Brown, Berlin; E. A. Rockman, Barron; F. 


A. Reuschlein & Son, 


Burlington; Jos. 
Carey, Darlington; 


Edward Morrisey, Dela- 
van; Wm. N. Fuller, Cumberland; Wm. H. 
Horn, Cedarburg; Ira C. Kibbee and Julia 
M. Kibbee, Chippewa Falls; S. H. Rondeau, 
Clintonville; James H. Rogers, De Sota; 
Byron Chapel, Dartford, Alfred Cypreansen, 


Eau Claire; Henry Johnson, Edgerton; Wm. 
E. Clough, Elkhorn; Chas. L. Handt, Fond 


du Lac; Wm. G. Ganong and James G. Bailey, 
Ft. Atkinson; Mohr & Lenz, Green Bay; 
Harry H. Dean, Glenwood; Chas. S. Whit- 
tlesey, Grand Rapids; R. Sperbeck, Green- 
wood; E. P. Holgren, Hayward: Jno. C. 
Swendsen, Iola; Carter & Morse, Janesville; 
Jos. M. Gannon, Jefferson; E. H. Hollister, 
Kenosha; Hugh J. Mulholland. Kaukauna; 
Chas. Heins, Kiel; J. L. Pettingill and P. W. 
Mahoney, La Crosse; Arthur M. Kaye, Lake 
Geneva ; WwW m. E. Shimmin, Lancaster; H. F. 
Hubbard, Manitowoc; Jno. C. Haley, Madi- 
son; L. J. Fieweger & Co., Menasha; Wm. H. 
Graebner, H. J. Mabbett and Richard Jeffer- 
son, Milwaukee; G. G..Wright, Monroe: Ger- 
ard Landweer, Medford; Jno. P. Hume, 
Marshfield; Leo J. Evans, Marinette; Henry 
R. Allen. Merrill; G. R. Soli. Manawa; Wal- 
ter A. Clark, Menomonie: H. E. Fitch. Ne- 
koosa; R. N. Van Doren, New London: West- 
Nevitt Company, Oshkosh; Brazeau & Pelkey, 
Oconto; Wm. T. Green, Orfordville; Harry 
C. Harding, Osceola; Lucina McBride, Platte- 
ville; Wm. G. Fordyce and A. L. Weisbrod, 
Park Falls; Evans Bros., Prairie du Chien; 
Michael Barry and Arthur Barry, Phillips; 
C. A. Fower. Portage; F. A. Mowrey and W. 
S. Mowrev, Racine; A. A. Lover, Ripon; Paul 
Browne, Rhinelander; K. E. Rasmussen, Rice 
Lake; E. A. Zundel, Sheboygan; Geo. W. 
Currier, Stoughton: W. M. Givler. Sparta: 
S. T. Burgess, Sun Prairie: R. B. Hart, Shell 
Lake; Geo. D. Bartlett, Stanley: Nelson & 
Lawrence, Sturgeon Bay: Jno. A. Martin, 
Spring Valley: W. C. Crocker, Spooner; D. 
E. Wescott. Shawano; James Kelly, Toma- 
hawk; F. J. McKenzie, Turtle Lake: L. O. 
Garrison, Thorpe; Max Rohr, Watertown: 
D. K. Zimmermann, Waukesha; Geo. P. 
Walker, Wautoma: Culver-Harper Agencv, 
West Superior; Chas. E. King and H. A. 
Loomer, Whitewater; Edgar Vredenburgh, 
Winneconne: Jens Davidson, Westbv; Geo. F. 
Morgan and H.- P. Axelberg, Washburn; 
Chas. Churchill, Waupaca; R. W. Roberts, 
Wittenberg: Jno. N. Manson, Wausau: AIl- 
fred Hutchinson, Wayauwega: Jno. C. Proc- 
tor, Madison; Vance & Co., Milwaukee; An- 
drew Reid, Green Bay; 'B. L. Simmons, 
Washburn. 





WISCONSIN NOTES. 


R. Jefferson, who represented the Greenwich 
at Milwaukee, has been appointed. an agent 
of the Commercial Union, with an independent 
lire. 

Daniel Reed sells his agency at Hurley to 
Charbonneau & De Forge. Miss Sadie De 
Forge, of the firm, was formerly with the F. 
A. Douglass agency at Houghton, Mich, 


TINDERRWRITERR 





THE WEST AND NORTHWEST 


REPLIES ARE CONSIDERED VERY WEAK 





Status of the Charges Against Former Auditor 
Merriam and Examiner Max Boehler 
of Iowa. 





The replies of former Auditor of State Mer-, 
riam and former Insurance Examiner Max 
Boehler of Iowa to the notice of the committee 
on retrenchment and reform, summoning them 
for examination as to the charges that they 
had made $23,000 in fees’ for alleged bogus 
inspection and examination of insurance com- 
panies up to 1903, are regarded as extremely 
weak. Both dodge the summons of the com- 
mittee directing them to appear for examina- 
tion. The committee has nothing to do now 
but to make a report of the facts as they 
appear to be. 

Mr. Boehler is in Chicago and says he is 
too ill to come to Des Moines for a hearing, 
but he invites the committee on retrenchment 
and reform to visit him in Chicago, at which 
time he will give its members whatever in- 
formation he may possess with respect to the 
charges which have been preferred. 

Both men demand that they be served with 
copies of these charges. The charges were 
contained in the inaugural message of Gov- 
ernor Cummins to the legislature. It was al- 
leged, on a basis of the reports from 116 in- 
surance companies, that the officers had col- 
lected the $23,0co fees referred to for exam- 
inations which were not actually made. 

Both officers also deny that they did any- 
thing while auditor and examiner for insur- 
ance that was wrong. They do not deny 
collecting the $23,000, but declare that the 
work was done. They call attention to the 
letters of commendation for their work which 
the companies filed with the department. 





MISSOURI AGENTS OF THE GREENWICH 





Company Had Over a Dozen Representatives 
in St. Louis and a Good Number in Other 
Parts of the State 





The following is a list of the agents of the 
Greenwich in Missouri, as licensed for 1904: 
Chas. E. Hannauer, Chas. L. Crane & 
Co., Wm. Bersch & Sons, John R. Trip- 
lett & Co. John H. Deems, Trebus & 
Kreismann, W. L. C. Brey, James E. Cowan 
& Son, Fred D. Bennett, Robert E. M. Bain, 
Moses Fraley & Co., Henrietta Cook, W. F. 
Homes & Co., J. E. Lawton & Son, Albert 
H. Lampertz and W. H. Markham & Co., 
St. Louis; John F. Ragsdale, Aurora; Adams 
& Mosier, Bolivar; Wm. H. Trigg & Co., 
Boonville; John S. Reger, Brookfield; Walter 
S. Owen, Brunswick; Pierce & Allen, But- 
ler; William Riblett, Carrollton; John C. Mc- 
Ghee, Carthage; William A. Wear, Cassville; 
Thomas J. Daniel, Centralia; Gill & Ryan, 
Chillicothe; Wallace & Stevens, Clinton; 
Quinn & Conley, Columbia; George W. Ham- 
ilton, Fulton; John T. Holme & Son, Hanni- 
bal; Arthur Conger, Harrisonville; Seth M. 
Young, Hamilton; Samuel I. Workman, In- 
dependence ; Jesse W. Henry, Jefferson City: 

I 


E. Dangerfield, goed Pratt & 
Thompson, Kansas City; W. P. & C. M. Har- 


wood, Kansas City; Bonfoey & Son, Kirks- 
ville; Anderson J. Wray, Lamar; James. L. 
Baker, Lancaster; F. Lee Wallace, Lexington ; 
Frank M. Ginnup, Linneus; George E. Ly- 
nott & Co., Louisiana; John A. Cook, Macon; 
William W. Carpenter, Marshall; William L. 
Long, Marshfield; William F. Smith, Mary- 
ville; William L. Scott, Memphis; Guthrie 
& Ricketts, Mexico: Waltenbarger & Bing- 
ham, Milan; L. W. Badger, Monett; William 
T. Thorp, Nevada; James C. Alexander, 
Neosho; William J. Godt, New Haven; James 
Brown, Parkville; Musser & Price, Platts- 
burg; John M. Williams, Pleasant | Hill: 
Christopher T. Gardner, Richmond; White 
McGhee, Platte City; Piersall & Elliott, Sar- 
coxie: Martin J. Hubble, Springfield; H. C. 
Garlick & Co., Springfield; H. W. Diggins & 
Co., Springfield; Henry L. Buckingham, St. 
Joseph; Homer J. Bain, Trenton; John S. 
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Gatson, Vandalia; James W. Mills, Ver- 
sailles; Miss Maude L. Hendrix, Warrens- 
burg; Manker & Hulett, Webb City. 





OBJECTING TO CUDAHY P \CKING FORM. 


Attempt to Force Companies to Sanction a 
Very Pernicious Iowa Law Cancella- 
tions Are Resulting. 





The Cudahy Packing Company has created 
_hostility by springing a new form on its Sioux 
City (Iowa) plant, by providing “for other 
insurance, whether valid or invalid, solvent 
or insolvent, without notice until required.” 

The general disposition is to order such pol- 
icies canceled unless an endorsement is made 
nullifying the objectionable clause. Iowa has 
a statute providing that insolvent or irrespon- 
sible companies on a loss need not be held 
as contributing. A case came up at Burling- 
ton, lowa, recently, involving this law, and 
it is to be carried to the higher courts. The 
Cudahy people evidently want to get compa- 
nies to sanction the law by having its pro- 
visions recognized in the form. 

With the experience in packing business, 
companies are not inclined to grant liberal 
privileges to packers. 





MINNESOTA AGENTS OF. GREENWICH. 


The Company Had About One Hundred Repre- 
sentatives in the State at the Time 
It Reinsured. 


The following are the Minnesota agents of 
the Greenwich: Edwin S. Hammond, Albert 
Lea; Andrew Jacobson, Alexandria; F. E. 
Ullman, Alexandria; Mrs. Orra C. Bland, 
Anoka; Henry E. Sorlein, Appleton; Edward 
G. Bascomb, Austin; H. C. Hanson, Barnum; 
A. P. White, Bemidji; D. J. McConnelong; 
Benson; Oliver J. Clark, Blue Earth City; 
James R. Smith, Brainerd; Howard Dyk- 
man, Breckenridge; Peter S. Aslakson, Can- 
non Falls; Thomas H. Martin, Carlton; Hy 


E. Rohlf, Carlton; J. F. Hynes, Carlton; Wm.: 


A. Marin, Crookston: Fred Brueshaber & 
Co., Delano; Arthur G. Wedge, Jr., Detroit; 
Michael R. Dresbach, Dodge Center; D. T. 
Rounseville, Dodge Centre; D. A. Christy, 
Duluth; Harry Hurdon, Duluth; Jas. T. Rose, 
Duluth; Alex. R. Sinclair, Duluth; L. R. 
Robinson, Duluth; Marcus F. Bates, Duluth; 
J. T. Hickman, Duluth; Charles F. McDon- 
ald, Eden Valley; John F. Flynn, Ellsworth; 
William M. Hay, Fairmont; H. L. Luther, 
Faribault; George S. Whitney, - Faribault; 
Frank J. Pfefferle, Fergus Falls; Ray J. Bent- 
ley, Fosston; Frank P. Sheldon, Grand Ran- 
ids; Thompson Bros., Granite Falls; John R. 
Stoltenberg, Granite Falls; A. Waters Wells, 
Herman; William P. Bradish, Janesville? I. 
M. Radabaugh, Jonesville; S. G. Montgom- 
ery, Jonesville; John S. Schreiner, Jordan: A. 
M. Schaefer, Jordan; Botolf J. Borlang, Ken- 
yon; Frank H. Doughty, Lake Citv; John 
Taylor, Le Sueur: Andrew W. Campbell, 
Litchfield: Alex. R. Davidson, Little Falls; 
Iver M. Engebretson, Lowry; Maude H. Ken- 
nicott, Luverne: H. L. Sorkness, Madison; 
John B. Ogle, Mankato; Orlando F. Wood- 
ard, Marshall; James Burke, Milaca: C. E. 
Erickson, Milaca; Julius Schutt & Son. Min- 
neapolis; Charest & Price, Moorhead; George 
H. Newbert, Mora: Roy A. Stone, Morris: 
Edgar R. Phipps, New Paynesville; Komarek 
& Ballinger, New Prague; Nicolaus Herning- 
sen, New Ulm; Harried & Erickson, North 
Branch: Edw. M. Dahlby, North Branch; 
Chas. S. Dougherty, Northfield; William P. 
Christensen, Olivia; Ray G. Farrington. Or- 
tonville; Lyman B. Warren, Owatonna: A. M. 
Kinyon, Owatonna; James P. Wallace, Pel- 
ican Rapids: Dampier & Ward, Pelican Rap- 
ids; R. Babler, Jr.. Perham; Fred A. Hodge, 
Pine Citv; John A. Duffy, Red Lake Falls; 
Alfred CheJJsen, Red Wing; Henry Kalb, 
Rochester; Clarence L. Atwood, St. Cloud; 
John K. Hannay, St. Hilaire: O’Meara & 
Tonnesson, St. James: Elton P. Roberts, St. 
Paul; Benj. F. Knauft, St. Paul: Knauft & 
Liebrock. St.. Paul: David Russell. Sandstone ; 
Kelsey & Morse, Sauk Centre; Clarence W. 
Ulpinger. Sherburne; Burdett C. Thayer, 
Spring Valley; Luke B. Castle, Stillwater; 
Sherman F. Staples. Thief River Falls; W. 


= «< 





W. Pritchard, Thief River Falls; J. B. Sulli- 
van, Walseca: Morton W. Brewster, Wells; 
H. S. Holland, Wells; Harry B. Cory, Whea- 
ton; William S. Markhus, Willmar; Wilder 
G. Aldrich, Windom; Henry C. Stevens & 
Co., Winona; Andrew C. Hedberg, Worthing- 
ton; Loren Clark, Worthington; Frank M. 
March, Zunmbrota. 





CARRIED NO INSURANCE. 

The International Harvester Company had 
a warehouse next to the Parkhurst-Davis 
Company, wholesale grocery. which burned 
in Topeka. The warehouse was badly burned, 
having a stock worth $30,000. No insurance 
was carried on the warehouse, owing to the 
mistake of one of the home office men. The 
Harvester Company people have endeavored 
to keep the fact a secret. 





STOCK COMPANIES HAVE ADVANTAGE, 


Since South Dakota Mercantile Rates Have 
Been Decreased, Mutuals Are Losing 
Considerable Business. 


Stock companies claim to have a fine lead 
on the mutuals now that rates have been re- 
duced 33 1-3 per cent on South Dakota mer 
cantile business. The mutuals aimed to write 
business at one-half the price of the stock 
companies, but with rates reduced it is hardly 
believed that they can meet this figure. With 
the difference in amount between the current 
mutual rate and the decreased stock rate, most 
business men will take the stock policy. There 


are also rumors of coming assessments among + 


some of the mutuals following a run of losses 
and this all served to benefit the stock com- 
panies. The mutuals are now endeavoring to 
reach after preferred business. 





RATES OFF IN MANY TOWNS. 

Rates are open in twenty-seven Missouri 
cities and towns. In most of these there are 
but few disturbances, the opening of rates 
having the eff€ct of bringing the agents to- 
gether. In a few towns there was a flurry, 
but it did not amount to much. 

++ +t 
PEACE NOW AT NEWTON. 

After passing through the throes of a rate 
war, where union and non-union companies 
were pitted again one another, Newton, Kan., 
is new at peace with the world. The local 
agents have gotten together and promise to 
be good. Efforts are being made to get all 
the sore spots in the State healed. 

+e at 
MISSOURI! AGENTS CF FIREMENS. 

The following is a list of the agents of the 
Firemens of Baltimore in Missouri: Fisher & 
Smith, Joplin; John Taubman & Son, Lex- 
ington; Silas R. Rawley, Maryville; Michael 
P. Slane, Sedalia; Martin J. Hubble, Spring- 
field; M. W. Bennett, Kansas City; John A. 
McGhee, St. Joseph; E. M. Davis, St. Louis. 

+e ++ 
TOPEKA'S POOR FIRE PROTECTION. 

Adjusters who have been settling the losses 
in the recent fire at Topeka condemn the 
satus of the fire department. During the fire 
there was a pressure ranging from five to 
twenty-five pounds. The pumping capacity is 
inadequate, and altogether Topeka is in bad 
shape for fires. In the face of this the Com- 
mercial Club passes resolutions urging the in- 








NO LOSS IN BALTIMORF. 


The Dubuque Fire & Marine Insurance 
Company is another of the fortunate west 
tern fire insurance companies doing a gen- 
eral agency business that had no loss in 
Baltimore. It confines its business to 
Towa, Illinois, Wisconsin and Minnesota. 
The Dubuque has $276,000 net surplus. 
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surance companies to pay their recent losses 
without discount. The business men of To- 
peka need an awakening. 

The condition of the Topeka waterworks 
has been well ventilated in the daily papers 
there since the fire. Professor Bemis has been 
asked by the city to make an investigation of 
the system. It is likely that the National 
board will send experts to probe the needs 
of fire department. 





COMPANY FORCED TO QUIT BUSINESS. 


Millers & Manufacturers Gets in a Very Bad 
Way from the Baltimore Fire and 
Other Losses. 


The Millers & Manufacturers of Minneap- 
olis has been forced to suspend business, ow- 
ing to losses in the Baltimore fire. The com- 
pany has been in straightened circumstances 
for some time, being unable to realize on its 
heavy holdings of real estate, and following 
the Baltimore losses, the insurance commis- 
sioner declared it insolvent. 

Proceedings for an injunction restraining it 
from continuing business were instituted, and 
a receiver has been appointed. The company 
has total assets of $165,914, and liabilities, in- 
cluding $100,000 capital stock, of $196,674. 
The examination showed unsettled losses of 
$33,132.00. 

The directors of the company are: C. B. 
Shove, F. S. Danforth, A. H. Cheese, A. D. 


Reed and F. P. Lane. The examination 
showed : 

ASSETS. 
Merchants’ National Bank stock...... $ 1,250.00 


Chicago General Railway stock........ 
Paris Gibson Land Company.......... 
Loans secured by first mortgage...... 
De GNONEED . One cruceneedece asnnee 
Sn NE. gina bas ue waked eon b ian en Oe 
Ce Do obs dick diab ae eh ébe bu 
Premiums in course of collection...... 10,662.80 
Extra assessment in course of collection 4,008.85 
Cash in books and office ............... 1,521.63 
CEROT GOBGED 6 oo ccc ned ctscvcescdoestevae 259.38 


1,000.00 
19,000.00 
10,000.00 

515.00 
97,501.00 
20,000.00 


Total (ive aN ESD . $165,914.69 
LIABILITIES. 

Cepbtel GOOG «ccc ccscivsosves cscees $100,000.00 
Reinsurance reserve stock plan....... 39,885.62 
Reinsurance reserve mutual plan...... 258.91 
QD vicar wesetavedediseee 650s 916.09 
See CHUNE > «x vere nce eee Corer Tete 1,014.20 
Commission on uncollected premiums. . 1,599.42 


REE TOD ~ ak icspecenvs Gn ee esses 14,517.64 
Unadjusted losses (including Baltimore 

MO ED pon sacaceeneuesasienepand 33,132.06 
CE SOE Sec ri eos caer iwes e% 5,350.00 





BE cOh auld we 2 5eny .. #. .$196,674.00 
ee Se PLOT POT Te 30,759.00 
It did mostly a surplus line business. 





TAKES OVER GREENWICH BUSINESS. 

The Greenwich had a particularly fine busi- 
ness in St. Louis with Charles L.’Crane & 
Co. The Commercial Union and Palatine 
were well loaded up and hence the New York 
Underwriters reinsured the business and en- 
ters the Crane agency. 


++ +e 
OLNEY MADE SPECIAL AGENT. 

J. R. Olney of Wisconsin, formerly with 
the Northwestern Mutual Life in Milwaukee, 
becomes special agent of the Northwestern 
Underwriters for several of the central west 
ern States. 

44 ++ 
ANCHOR ENTERS KANSAS. 

The Anchor Fire of Cincinnati has just 
filed papers with the insurance department of 
Kansas and will commence operations at once. 
The business of Kansas will be taken care 
of through the general agency of John F. 
Hicks, at Oklahoma City, O. T., who is gen- 
‘eral agent for this company for Oklahoma, 
Indiana Territory and Kansas. Edwin C. Ar- 
nold, who during the past few years has filled 
the position of assistant general manager of 
the Clarkson’s rating bureau of Topeka, has 
been appointed state agent and adjuster for 
the Anchor in Kansas and will have his head 
quarters at Topeka. 
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LIFE INSURANCE CIRCLES 


LIFE UNDERWRITERS ELECT OFFICERS 











Cincinnati Association Holds Annual Election 
and Banquet- Mack Becomes President 
and Yerger Vice-President. 





The Cincinnati Life Underwriters Associa- 
tion held its annual meeting and banquet last 
Friday at the Business Men’s Club, at which 
time the annual election of officers took place 
M. W. Mack of the Northwestern Mutual was 
made president, succeeding John A. Ringold; 
W. D. Yerger of the Provident Life & Trust 
was elected vice-president; Frank B. Mead of 
the Security Trust & Life was re-elected sec- 
retary and treasurer. New trustees were 
chosen as follows: G. C. Dieterly of the Pru- 
dential, E. W. Jewell of the Union Central and 
N. Morgan of the Western & Southern. J. 
H. Byerly of the Fidelity Mutual was elected 
as trustee to fill the unexpired term of W. D. 
Yerger, who was elected vice-president. Isaac 
Bloom of the Penn Mutual and H. S. Mc- 
Nulty of the Mutual Benefit, who were elected 
last year for a term of two years, are also 
members of the board of trustees. 

When the nomination for president was ten- 
dered to Mr. Mack, he refused to accept same 
unless he was promised the very best efforts 
of all the members in furthering the work of 
the association. When this question ardse the 
members resolved to make the association a 
more active and useful organization and prom- 
ised Mr. Mack to devote more attention to it 
in the future. 

The association will have its usual three or 
four banquets during the coming year, the 
first of which will be in March, at which H. 
H. Ward, president of the National associa- 
tion, will be present. In addition to these 
regular banquets, there will be a monthly 
noonday luncheon at the Businiess Men’s Club 
in order to bring the members more closely 
together. The first of these monthly affairs 
was held yesterday in honor of William V. 
Holley of the Travelers, who will leave for 
California on Friday on account of his wife’s 
health. 





WISCONSIN LIFE BUSINESS. 
following the new 
written, business in force and premiums col- 
lected in Wisconsin by such life companies 
as have reported to the insurance department: 

Company. New business. ‘~ Premiums. 


The shows business 


force. 
N. W. Mutual. $5,105,139 ,889,257 $2,217,178 
a. Fae 792,434 9,307,075 381,889 
Conn. Mutual. 82,000 1,931,777 58,088 
Fidelity Mut.. 419,37 Brg Weds 57,410 
Perr 348,120 2,013,811 85,009 
Manhattan .. 120,052 944,907 31,814 
Metropolitan... 4,369,318 10,015,325 449,533 
Michigan Mut. 639,702 1,791,396 61,000 
Mut. Benefit.. 983,169 5,183,949 196,299 
N. Eng. Mut.. 544,486 1.714.617 59,300 
Pheenix Mut.. 456.576 2.572.326 90,233 
Travelers - 73,292 938,854 26,508 
Union Mut... 16,402 268,467 9,010 
Wisconsin 318,415 1,424,697 49,310 
++ ++ 
PHCENIX MUTUAL'S PRIZE WINNERS. 
The Pheenix Mutual has announced the 


winners of various places on its honor rolls 
for last year. For increase in new business 
over the amount paid for in 1902, the gen- 
eral agency of C. S. Arnall, at Atlanta, Ga., 
stands first; that of R. A. Clark at Pitts- 
burg, second, and that of W. A. Smith at 
Omaha, third. In new business personally 
written the ranking general agents are Wil- 
liam C. Johnson, New York; Ira B. Mapes, 

Kansas City; B. E. Ellis, Des Moines. 

++ ++ 

UNION MUTUAL AT CINCINNATI, 
George H. Steinle, manager of the Union 
Mutual at Cincinnati, has asked that he be 
transferred to an agency further north, as his 
health is not good in Cincinnati. This re- 
quest is to be granted shortly and Mr. Steinle 
will go either to Minnesota or Wisconsin. 





As the company’s lease on its offices in the 

Carew building expires at this time, and as it 

has nobody ready to take Mr. Steinle’s place, 

it will close its Cincinnati office for the pres- 

ent. The collections will be handled by J. A. 

Miller, an attorney in the Traction building. 
+t ae 


RETURNS ON IOWA BUSINESS. 
The following are Iowa life returns for 


1903 : 


Business written. Inforce. Premiums. 


N. W. National.$2,289,086 $ 5,657,659 $159,565 
Prudential— 

Industrial ... 1,611,215 2,647,820 96,296 

Ordinary 875,628 1,902,022 63,848 
Royal Un. Mut.. 1,452,562 4,268,098 141,998 
Prov. Savgs.... 119,480 980,425 32,641 
Equitable ..... 1,744,491 10,259,875 316,104 
Pacitic Mutual. 313,849 841,175 28,341 
Conn. Mutual.. 309,695 3,108,579 101,548 
Germania ..... 252,547 1,264,283 47,971 





CONVENTION WAS A GREAT SUCCESS. 





Illin»is Life’s $100,000 Club Held a Splendid 
Meeting in Chicago Last Week. 





The first meeting of the $100,000 Club of 
the Illinois Life held last week was a com- 
plete success. Three days were given to hard 
work and three evenings to most pleasing en- 
tertainment. 

The meeting was called to order at the 
Hamilton Club in Chicago, at 2 o’clock on 
Thursday afternoon, the officers were inau- 
gurated, and President T. J. Cocke of New 
Orleans his inaugural address. 
During the afternoon the following papers 
were presented: “What Are We Here For?” 
R. W. Stevens, vice-president of the company ; 
“The Organization of Territory,’ Wm. B. 
Davis, general agent, western Missouri and 
Kansas: “Collecting the Premium When the 
Application Is Signed,” W. V. Church, special 
representative, Kansas; “How Best to Reach 


delivered 


“the Farmer,” J. E. Hard of Hard & Dooley, 


managers, central Illinois; “The Man _ Be- 
hind the Rate Book,” Wm. L. Sherrill, as- 
sistant manager of agencies; “Meeting “the 


‘Hard Times’ Excuse,” Lee eeee. manager, 
northwestern Kansas; “Handling of Policy 
Settlements,” K. B. Korrady, assistant mana- 
ger of agencies. 

After an informal dinner at Kinsley’s, ten- 
dcred by the president and officers of the club, 
the party went to the Studebaker theater and 
saw “The Prince of Pilsen.” 

The program for Thursday was filled with 
a reading of papers both forenoon and after- 
noon, luncheon being served at the noon hour 
at the Athletic Club with Vice-Presideni 
Stevens as host. The papers were as follows: 
“The Construction of Premiums, Policies and 
Policy Values,” Oswald J. Arnold, secretary 
of the company; “State Organization—the 
Special Agency System.” L. C. Smith, state 
manager, Kentucky; “The Agent’s Right to 
a Hearing,” E. C. Wharf, manager, south- 
eastern Illinois; “Interesting the Man Who 
Has ‘All the Insurance He Wants,’” L. A. 
Griffin, manager, northeastern Ohio; “Insur- 
able Interest,” H. W. Price, assistant general 
counsel of the company; “The Fallacies of the 
Fraternal System,” C. T. Westerfield, manager, 
western Pennsylvania; “Meeting Competi- 
tion,” A. T. Hagerman, district manager, 
Michigan; “Getting the Application at the 


First Interview,” G. P. Emrick, assistant 
agency director, Kentucky; “The Illinois 
Life’s Strong Talking Points,’ N. Oliver 


Garr, district manager, Kentucky; “The Med- 
ical Selection of Risks,” Dr. E. R. Hawley, 
medical director of the company; “State Or- 
ganization—the District Manager System,” T. 
J. Henderson, state manager, Michigan; 
“Why the Illinois Life Is Best,” J. C. Tum- 
lin, state manager, Georgia; “Building Up 
a Metropolitan Agency,” M. G. Lamb, 
manager, Oriental branch, Chicago; “Meet- 
ing an Offer of Rebate,” T. N. Childs, district 
manager, Oriental branch, Chicago; “The 


Life Agert’s Value to Society,” A, L. Sarran, 
inspector of egeccies; 


“Why the ‘Flat Can- 





vass’ is Best, and How to Make It,” R. C. 
Lewis, district manager, Oriental branch, Chi- 
cago; “How to Get at the City Man,” T. W. 
Harris, district manager, Kentucky; “Haw -to 
Win the Presidency,” T. J. Cocke, manager, 
Louisiana. 

The pre-eminent social event of the conven- 
tion was the dinner tendered to the club by 
President James W. Stevens of the company 
at the Union League Club on the evening of 
Friday. Upwards of thirty guests, including 
club members and officers of the company, as- 
sembled around the board and after enjoying 
an elaborate menu listened to a most enter- 
taining program of after-dinner speeches. 

After spending Saturday forenoon in a gen- 


eral discussion of important topics, the con- 


vention formally adjourned at noon. After 
luncheon tendered by Assistant Managers 
of Agencies Korrady and Sherrill, a tour of 
the city was made. At 6 o’clock Secretary 
Arnold entertained at an informal dinner at 
the Hamilton Club, and the meeting came to a 
close after the performance of “The Darling 
of the Gods,” at the Grand Opera House. 

A number of the papers were of such inter- 
est and value that the company will have them 
printed for distribution among its agents. 
The enthusiasm kindled is sure to manifest 
itself in a larger volume of business during 
the coming year. 

While the company had announced the first 
regular annual meeting for October, the club 
concluded that that month is too valuable for 
writing business and the date of the big out- 
ing was accordingly set forward to August 
25, 26 and 27. The club will assemble at 
Chicago and proceed thence by boat to Char- 
levoix, Mich. As the time for qualifying for 
membership is thus cut short a month, the 
company has concluded to reduce the quota 
of paid-for annual business to $92,000 for this 
vear. 





REPORTED REBATING AT COLUMBUS. 





Buckeye State Has Been Regarded as a Model 
in Clean Practices as a General 
Rule. 





Agents of the most conservative companies 
at Columbus, Ohio, are complaining of rebat- 
ing on the part of representatives of two of 
the large companies and one or two small 
ones. It has been the boast of Ohio that the 
life business is conducted on a higher stand- 
ard than in almost any other State for some 
years past, and the State has been looked 
upon as a model by others. This has been 
due both to the strict watch kept by the in- 
surance department and the reins held by the 
local associations. But-for some reason there 
now seems to be a laxity in the management 
of the business, which will prove a distinct 
detriment to the high standing insurance has 
gained in that State. While the matter has 
been called to the attention of the local asso- 
ciation at Columbus, it seems that nothing 
has been done nor even an attempt made to 
curb the evil. Should this be allowed to con- 
tinue, the Buckeye State will within a short 
time be in the same class as Kentucky, where 
the practice of rebating had reached such 
enormous proportions that the agents took it 
up and are now trying to put a stop to it. 
This became necessary on account of the small 
margin they secured.’ It was difficult to make 
a fair living, even with an enormous volume 
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of business. The evil extended to the small 
country towns and all agents were asked to 
cut prices. 

Business has been in such a healthy condi- 
tion in Ohio that there is no excuse for re- 
bating. The right kind of agents can secure 
enough business at full prices to make a nice 
income, and any other kind of men are not 
needed in the work. It is rather a difficult 
matter to understand why the practice was 
begun, after having been so _ thoroughly 
stamped out for a time. 





WHAT ATTITUDE IS TO BE ASSUMED? 


This Is What Indiana Life Underwriters Want 
te Know in Regard to Young Com- 
panies. 


The Indiana Association of Life Under- 
writers is up against the proposition that a 
number of their organizations have had to 
deal with, viz.: the attitude to be taken 
towards the representatives of the recently or- 
ganized legal reserve companies. Indianapo- 
lis is peculiarly situated in this regard, as the 
city is the headquarters of a number of young 
companies. It becomes a delicate matter for 
an Indianapolis man to advocate barring out 
representatives of his home institutions, in 
whose growth he, as a citizen, takes pride. In 
addition to this, the National Association is to 
meet in Indianapolis this fall and it would be 
somewhat humiliating to Indianapolis men to 
admit that they do not consider their own 
home companies good enough to be recog- 
nized. 

It is to tackle these difficult questions that 
a committee was recently appointed to con- 
sider and report on the advisability of amend- 
ing the by-laws so as to admit the representa- 
tives of certain companies. The report that 
this committee is to offer amendments so as 
to admit representatives of the Indiana com- 
panies is erroneous. Indiana companies as 
such are not to be mentioned. It is not the 
desire of the majority of the members to rec- 
ognize home companies in the aggregate nor 
to refuse admittance to representatives of 
them in the aggregate. If possible, the by- 
laws will be amended so as to apply a certain 
test to companies and the representatives of 
those of the required standard will be wel- 
comed. It is intimated that this selection will 
admit agents of certain of the Indianapolis 
companies and not of others. It is being 
done, however, to define the association’s at- 
titude towards certain companies not of In- 
diana more than those at home. Representa- 
tives of certain of the first-class companies 
have observed a desired on the part of men 
connected with companies of doubtful reputa- 
tion to get into the association in order to get 
a better local standing for their companies, 
and they do not propose to allow the associa- 
tion to become sponsor for any companies that 
they do not believe are on such a foundation 
and are so conducted that they will endure 
and gain reputations for clean agency prac- 
tices. 





MILWAUKEE ASSOCIATION ORGANIZED. 

Last Saturday Vice-President Danford M. 
Baker of the National association, together 
with William D. Wyman and R. D. Bokum of 
the Chicago association, visited” Milwaukee, 
and a temporary organization of the agents 
was effected, which will undoubtedly be made 
permanent next Saturday. The prospects now 
point to a flourishing association in the city. 
J. S. Norris of the Phcenix Mutual was elected 
temporary president and A. L. Saltstein of 
the New England Mutual secretary. 

++ ++ 
HANNA’S NEW YORK LIFE POLICIES. 

The late Senator M. A. Hanna carried $50,- 
ooo in the New York Life. It consisted of two 
policies of $25,000 each and was written four- 
teen years ago by General Agent Mulford, 





who was then in charge at Cleveland. The 
New York Life issued with this week’s bul- 
letin a brief biography of Senator Hanna, ac- 
companied by a remarkably good portrait of 
him. 
te ++ 
MINNESOTA LIFE RETURNS. 

The following are returns of life business 
for Minnesota. The companies whose re- 
turns were published last week are repeated, 
as an error was made in the insurance in 
force as published before: 





New business. Premiums. _ In force. 

tna .........$ 543,779 $165,157 §$ 4,416,802 
COE cor peens + 297,088 47,756 1,421,840 
Conn. Mut. 108,500 36,871 1,630,939 
Des Moines -. 916,500 56,641 1,182,000 
Equitable, Ia... 7,500 11,892 91,613 
Fidelity Mut... 383,320 57,854 1,797,652 
Germania ..... 567,650 115,797 2,781,668 
Home, N. Y.... 246,191 38,901 1,309,579 
Hartford ..... 1,115,894 72,747 1,809,778 
John Hancock.. 1,017,569 132,754 3,878,978 
Metropolitan ..a1,723,904 b185,968 a3,913,776 
Metropolitan ...¢c 414,721 osecs ee 1,443,334 
Minn. Mut. 1,722,702 124,538 4,413,953 
Mich. Mut. 191,589 26,814 742,347 
Manhattan .... 236,328 39,604 1,257,961 
New Eng. Mut.. 150,445 107,692 3,820.5 
New York ..... 4,568,757 723,600 20,153, 
National, Vt.... 938,231 159,303  . 4,375,972 
N. W. Mutual... 3,207,673 976,806 28,153,476 
enn Mutual... 601,772 130,549 3,520,289 
Prudential— 

Industrial ... 1,659,05: 120,814 3,170,124 

Ordinary ... { 86,402 2,380,294 
Security Mutual 31,109 
Phenix Mutual 75,882 
Pacific Mutual. 18,920 
State, Ind. 44,662 
State Mutual 156,101 
reev. ia & T..« 106,598 
Travelers ...... 2 123,421 
Union Mutual.. 186,440 32,789 
Washington ‘ 401,207 67,097 
Union Central.. 583,076 102,877 
U: &. wf. 217.910 18,734 


(a) Industrial. 


(b) Industrial and ordinary. 
(ce) Ordinary. 


+ + 
TO SAFEGUARD REINSURANCES. 

The bill governing the consolidation of life 
companies or associations in Iowa has re- 
ceived the indorsement of the House insurance 
committee. The bill provides that no com- 
pany shall consolidate or reinsure without pre- 
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* rates. 











senting its plan to the state auditor, giving 
the terms of the contract. A commission, 
consisting of the governor, state auditor and 
attorney-general, is proposed to pass on the 
deal and see whether the interests of the poli- 
cyholders are guarded. When fraternals de- 
cide to consolidate, the contract shall be sub- 
mitted to the state auditor, and, if he 
approves, it shall be submitted to the local 
lodges, a two-thirds vote being necessary to 
carry out the plan. 





CONSIDERING AN INCREASE IN RATES. 


Ladies of the Maccabees Will Take the Matter 
Up on R endation of Committee 
on New Rates. 


Port Huron, Mich., Feb. 20—The Supreme 
Hive, Ladies of the Maccabees, is contemplat- 
ing revising its rates of assessment so as to 
place its business upon a basis according to the 
system of valuation of policies adopted by the 
National Fraternal Congress. Under direction 
of the supreme and supreme 
record keeper, a special rerating committee 
made a study of the condition of the order 
and its data were submitted to Actuary Ab 
Landis for an opinion as to the adequacy of 
the present rates. 

The committee has just concluded its work 
and, guided by the actuary’s decision, will pre- 
pare a report recommending the raising of the 
number of assessments from ten a year, as 
now being collected, to one regular payment 
each month, according to the present table of 
These rates are graded according to 
age at entrance, ranging from 80 cents an 
assessment per $1,000, at ages 18 to 25, to 
$1.90 for ages 49 and 50. According to the 
actuary’s opinion these rates would be ample 
at twelve assessments a year, considering the 
selected class of risks and the low average 
age of the membership and the fact that the 
fraternal insurance policies have no surrender 
value. The existing rate will continue in 
force cn the present membership according to 
its age at entrance and the two extra assess- 
ments will mean to it simply an increase of 20 
per cent in cost. 





commander 


For the future membership a new scale of 
rates is proposed by changing from the pres- 
ent five-year classification to one providing for 
a separate rate for each year according to 
age at entrance. The grading will conform 
closely to the present rate, with some neces- 
sary modifications resulting from the changed 
plan. 

The amendments required to make the con- 
templated plan operative will be acted om at 
the coming supreme hive review, to be held at 
Detroit in July. 

While the reform step has been in con- 
templation for some time it has not been 
urged, owing to the fact that the order last 
year, after the payment of all its death and 
disability claims, put aside from its benefit 
fund collections to the credit of the reserve 
or emergency fund upwards of $200,000, and 
at the close of business last year had $826,- 
077 in that fund. Its present membership is 
140,000, with a net increase last year of 20 
per cent. 





THEY CONVENED AND HE WROTE. 

While a good-sized crowd of members of 
the Chicago Life Underwriters Association en 
joyed a reunion at the office of Peck & Hills, 
furniture men, in the invitation 
of Jay C. Hills, president of the company, who 
wanted some insurance, R. H. Sabin, agency 
the Mutual Benefit, wrote Mr. 
Hills for $25,000. The reunion was neverthe- 
less very pleasant. 

++ ++ 
INVESTIGATE CHARGES OF REBATING. 

It appears that the charges of rebating made 
against Ellsworth Wilkinson of Port Huron, 
superintendent of the Sun Life of Canada, 


response to 


actuary of 
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grew out of a business quarrel. As nearly as 
can be learned, the charges were founded on 
business deals covering other transactions, and 
Mr. Wilkinson only technically failed to col- 
lect the full premium. When Deputy Insur- 
ance Commissioner Hadley went to Port Hu- 
ron the party making the complaint was noti- 
fied, but he failed to appear at the hotel, and 
Mr. Hadley was unable to find his at his 
office. 
cond at 
DAVIS MAKES APPOINTMENTS. 

E. A. Davis, state manager of the Washing- 
ton Life 
ciated with himself C. 


for Illinois at Chicago, has asso- 


B. McGrew as assistant 


manager and George W. Osborn as superin- 
tendent of agents. Both these men _ have 
worked with Mr. Davis in other fields. Mr. 


McGrew was his assistant when he was gen- 
eral agent of the Kansas Mutual at Galesburg, 
Ill.; and was later with him with the National 
Life, U. S. A., at Kansas City. Mr. Osborn 
was formerly district agent of the Kansas 
Mutual at Rock Island, and more recently gen- 
eral agent of the National Life, U. S. A., at 
Dubuque, Ia. 
++ ++ 
UNION CENTRAL’S DIVIDENDS. 

The new dividend scale of the Union Cen- 
tral a general 
over those paid last year. 
for by the high rate of interest the company 
is realizing on its new loans. During the past 
year it made almost 5,000 new mortgage loans 
for nearly $6,700,000, on which the average 
rate of interest is 6.42 per cent. 


shows advance in dividends 


This is accounted 





LIFE NOTES. 


The Pheenix Mutual has discharged 
of its Missouri agents for rebating. 

W. H. Spinner, late C., B. & Q. ticket agent 
at Galesburg, Ill, has gone with the New 
York Life. 

George G. 
agency of the 
Falls, S. Dak. 

The American Mutual Life of Elkhart, Ind., 
will establish a branch office at Indianapolis 
March 1, with W, H. Winship as manager. 

George W. Gundecker, for many years with 


some 


the 
Life at 


McDonald = gets 
Pheenix Mutual 


general 
Sioux 


the Mutual Life in Chicago, becomes a gen- 
eral agent of the Equitable of New York in 
the same city. 

W. W. Admire, who has been with the 
Illinois Life in Chicago, becomes Oklahoma 
manager for'the Security Trust & Life, with 
headquarters in Guthrie. 

Milo R. Clanahan of East St. Louis, has 


been appointed manager for southern [Illinois 
by the National of Vermont. Mr. Clanahan 
was district manager of the Mutual of New 
York for fourteen counties. 

Attorney A. D. Riess of Red Bud, III, 
member of the Forty-third general assembly, 
has accepted the position of manager's special 
under F. E. Hitchcox, southern Illinois man- 
ager of the Mutual Life of New ‘York. 

Lieutenant-Governor Northcott of Green- 
ville, Ill, has resigned his position with the 
Bankers Fraternal Union of Cleveland, Ohio, 
in order to give his whole time to his duties 
as president of the Woodmens Protective As- 
sociation. 

David C. 


The cz of 


ise Meore, formerly as- 
sistant superintendent of the Prudential at 
Warren, Ohio, who was convicted of frauds 
on the company and sentenced to three years 
in the penitentiary, has been taken to a higher 
court on error. 
Elmer Dwiggins, lowa manager of the 
Equitable of New York, gave a banquet to 


his agents from all parts of the State at the 
Savery in Des Moines, on the evening of Feb- 
ruary 15. The Equitable now has the best 
agency force in the State that it has ever had. 

John E. Myers, agency superintendent of 
the Security Mutual Life in Chicago, becomes 
manager for the Security Trust & Life for 
western Michigan, with headquarters in Grand 
Rapids. Stephen Essex of Des Moines gets 
the company for Iowa. Noe & Noe, formerly 


insurance. 





with the Home in Kentucky, become agency 
directors for the central West, with headquar- | 
ters in St. Louis. 





AMONG THE GASUALTY MEN. 


CASUALTY BUSINESS IN 








WISCONSIN. 


Returns from Some of the Companies Operating 
in the State Are Given at This 
Time. 


The following shows the premiums and 
losses incurred in Wisconsin by some of the 
casualty companies last year: 








Premiums. Losses. 
tna Life— 
SORT Cee $ 7,551 
DN) SnaS oD 6s nena sles 1-872 1,450 
eee Pr oe 27,24 3 8,263 
Total CCE ae es 48,309 $17,264 
American Credit Indemnity— 
SEG: «bess 2 agra x alowe. 4s 0.0 dane ee $35,882 
Fidelity & Casualty— 
ae oe $14, 798 
SEY vein. ¢sb:k Wb kd wR OO 3,080 
i + 2 ae <n ene ed Cae 14,642 
| Sr rere Per 
TOE OD ave asbwap aleant 2,214 
a PP eee Tee 10,760 157 
ee ee ee 16,140 
eee eee: $37,446 
National Surety— 
Fidelity and surety ae $ 1,526 
Pfeferred Accident— 
IR 5 as oa 6.0 0 62a eee 139,785 $130,000 
PE abinnkeasavanes awe 10, 040 9,136 
OEE. avbuuws esr veemudes $149, 82 5 $139,136 
Travelers 
PPP PTET eT ee. fo”, $14,077 
CO —*E eee ere 1,910 1,018 
ON er ere 71,786 17,442 
Ss a's iS Nate ae ee ee $118,995 $32,537 


U.S. Health & Accident 


Accident and health.......$ 11,858 $ 8,188 





OCEAN’S OHIO BUSINESS. 

Through an error the last issue was made 
to report the liability premiums of the Ocean 
Accident in Ohio last year as $100,000 less 
than they actually were. The correct figures 


are as follows: 
Premiums. Losses. 

NE 9 68 A606 40005 2440 eee $ 11,647 
NEE Gk. 0. ne'0 odo acarcrernte 169,374 97.247 
SR Eee 3.577 944 
EE ee 3,761 ‘a 
SEES  6é0 40 LRGs RE 31,026 6,039 

WEEE ..o0'e:d0s bastkiea eee 219,108 $115,977 

++ 7 


ARRESTED ON CHARGE OF FRAUD. 

Considerable interest has been taken by ac- 
cident men in the case of Joseph Henry, alias 
Davenport, who was arrested in Minneapolis 
for obtaining money under false pretenses. His 
policy was to exhibit a sprained wrist and get 
money from insurance companies. He had 
worked many concerns which carried liability 
This serves the many 
that are worked upon accident and 
liability companies. Many of these cases go 
through without discovery, being furthered by 
prominent attorneys. The city attorney of 
Chicago in an official report recently said that 
the city had been defrauded out of thou- 


sands of dollars by these fraudulent claims. 
++ ++ 


EMPIRE STATE SURETY AT CHICAGO. 
The Empire State Surety of New York, 
which was organized some time ago chiefly 
to handle excise business, has applied to be 
admitted to Illinois, and is arranging to open 


to show 


frauds 


an office in the First National Bank build- 
ing at Chicago. Congressman George W.,, 


Foster is to be the manager and Axel Ander- 
son, formerly cashier at the home office, 
be local secretary. 
° ++ ++ 
WEBB GETS NATIONAL UNION. 

Leslie H. Webb, Ohio state agent of the 
Casualty Company of America, has accepted 
the general agency of the National Union 
Surety Company of Indianapolis for Cleve- 
land and adjacent territory. Mr. Webb has 
been’ engaged since October 15 in organizing 
the State for the Casualty Company of Amer- 
ica, and will plant the Indianapolis company 
largely in the same agencies. Mr. Webb has 


will 


been conservative in the organization of his 
and is taking time to select good men. 


field, 





As a result, he expects the local appointments 
to be permanent. All policy contracts are 
written in the Cleveland office and inspections 
and adjustments are made by trained men, 
under the direction of Mr. Webb. His office 
is in the Chamber of Commerce building. 
at at 
DECISION AS TO SAFE DOOR. 

The Indiana Appellate Court in a recent de- 
cision held that to recover a loss by burglary 
of a safe it is necessary that the safe doors 
shall be locked at night. The postoffice safe 
at Newport, Ind., was covered by a policy 
in the Fidelity & Casualty Company. Burglars 
robbed the safe. The company refused to pay 
because it was seen that the safe door had 
not been blown open, but had been left un- 
locked. The lower court held the company 
liable; the higher court reversed this ruling. 

+ a+ 
MINNESOTA CASUALTY RETURNS. 
The following are additional premiums and 





losses on casualty business in Minnesota last 
year: 
7 Premiums. Losses. 
tna Life— 
SEE a is wt SNS eae $ 35,333 $19,766 
NS pd wis hip 4h 60 aeons 2,021 409 
SE: we waiwen ls besie se 19,463 8,514 
Ee ore $ 56,81" 7 8: 28, 689 
American Surety 
DE ata oo beet ee wa kaw $ 2,23 $ 1,660 
SE. kok eee bina bk eames 6,011 ots 
Total ...............5.8 8242 § 1,000 
Minn. Title & Trust— 
Sere FS $ 895 
Pacific Mut. Life— 
PL: ©» nel rence’ we bee $ 8,743 $ 3,051 
Preferred Accident— 
DEE “sccccdatcrcesaane See $ 6,009 
DN ' 0 eG we te gree 0.6 0ld Gee 3,387 1,162 
ME Scabieenk ex axeae $ 30,993 $ 7,171 
++ ++ 
CASUALTY APPOINTMENTS. 
MICHIGAN. 


tna Indemnity—W. 
North American 
Creek. 


B. Joyce & Co., Lansing. 
Accident—C. W. Bradley, Battle 


Travelers—H. J. Prentice, Detroit; H. FE. Van 
De Walker, Ypsilanti. 

vr. 8. ¢ ‘asualty—C. F. Baruth, Detroit. 

Preferred Hospital & Accident-——Frank M. Hor- 
ton, Flint. 

Peninsular Accident—F. HT. Greene, Gladwin; 
Geo. A. Gill, Midland. 

U. S. Accident—Herbert Porter, Alpena; David 
Burtch, Petlston. 


++ ++ 
REPORT OF NEW ACCIDENT POLICY. 

It is reported that a new accident policy 
will shortly be issued by the Casualty Com- 
pany of America that will be a simple prom- 
ise to pay in case of accident of any kind. 
The only conditions imposed will be those re- 
garding change of occupation and the usual 
protection against fraudulent claims. As a 
means of competition this contract will be 
one of the best on the market, it is claimed, 
and if others succeed. in formulating a more 
clearly defined contract, they will be com- 
pelled to look for something that has not 
yet been thought of in the accident line. The 
Casualty Company of America is endeavor- 
ing to secure something that will be perfectly 
plain to the policyholder and without catches 
that will be amenable to various constructions. 

++ at 
PERSONAL ACCIDENT DECISION. 

In the case of the . Pacific Mutual Life vs. 
H. H. Branham, the Indiana Appellate Court 
decided that where an accident policy re- 
qitired immediate notice to be given the com- 
pany and the insured met with an accident 
Mareh 8, but not thinking the injury serious 
did not give notice until March 30, when the 
company sent him blanks for making proof 
and directions to send in the papers “when 
ready to resume your duties,” the plaintiff is 
not barred by lack of notice. Immediate no- 
tice to an insurance company means notice 
within a reasonable time under the circum- 
stances. ‘lotal disability means incapacity for 
doing the ordinary work of the insured’s bus- 
iness, not necessarily incapacity to do anything 
at all. A sprain not at first believed to be 
serious, but proving so, is held to cause total 
disability frem the time of the injury. 
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CASUALTY NOTES. 


Neg G. Begle of Detroit will locate in Bay 
City and will look after that district for the 
Travelers of Hartford. 


J. Schofield Rowe, secretary of the liability 
department of the A=tna Life, is making a 
tour of the western agencies. 


E. C. Van Vlerh, who has represented the 
National Protective Society of Detroit for 
several years at Cadillac, Mich., has opened 
an office for that company in Cincinnati. 


The Pacific Mutual Life has added the 10 
per cent cumulative feature to its accident pol- 
icies. The weekly indemnity for its general 
health policy has been increased to 52 weeks. 


Meeker & Magner, Chicago managers of the 
General Accident of Scotland, are now making 
a special drive for personal accident insur- 
ance and are working up a large brokerage 
business. 


Nelson J. Edwards, formerly manager of 
the Preferred Accident at Cincinnati, who re- 





| the City & Suburban Homes Company and 





’ 
cently went to England for that company, has | for $150. Two other companies’ 


formally been appointed the successor of F. J. | 
Lee-Smith, who has been general manager of | The 


tives bid, one $125, the other $140. 


19 


representa 


hard winter, with its long reign of 


the Preferred in Great Britain. snow and ice on road and walk has given the 
considerable 


The Philadelphia Casualty Company has 
begun suit against Stern, Lauer, Shohl & Co. 
of Cincinnati for an accounting on a credit 
policy issued to that firm. 
the annual sales and the average annual losses A. A. Crandall 
were understated by the Cincinnati firm. Y 


Indianapolis accident agencies 


easy for them to write more. 


It is claimed that 


| unsolicited business, as well as making it more 
| 


January was 


| the best month they had had for a long time. 


; —— of the Cincinnati 
| office of the Western Adjustment Company, 


Herman Bonninghausen has severed his | Will return to the Chicago office. E. T. 
connection with the Insurance Department of | Bawden of the general office, succeeds Mr. 


gone into business for 


becomes general agent of the 


Casualty. 


The insurance on 


the 
pri plant of Galesburg was. awarded to 
Lake W. Sanborn, representing the Hartford 
Steam Boiler. The policy covering four boil- | 


Crandall in Cincinnati. 


himself with offices he Fire Association and New Hampshire 
at 728 Chamber of Commerce building. He | are both holding meetings of their western 


their presidents. 


United States | field corps in Chicago this week 


to honor 


boilers of the city Che Commissioner of the District of Colum 


in the Baltimore conflagration. 


ers for three years for $20,000 was written Western Union. 


bia has called for a sworn statement of losses 


The Star Fire of Louisville has entered the 
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Loss in Baltimore conflagration cannot exceed $750,000. 


Cash Capital bite 


NEW YORK= 


Assets, January ist, 1904 . . . . « 
Liabilities of every description. . 8,466,042 


SEMPER PARATUS 


uoue ws. 00] The Home Insurance Company 








$18,040,793 


OF NEW Yornk| SURPLUS AS RECARDS POLICYHOLDERS, $9,574,751 


. . . 7 7 - . . 3,000,000 
NET SURPLUS .. . . . $6,574,751 


Strictly fair, properly liberal and suitably prompt 


adjustments made there, according to the invariable custom of this Company everywhere, made possible by 


its unsurpassed resources, facilities and equipment. 


VERB. 


SAT. SAP. 




















DIRECTORS 


FRED. VOGEL, Jr. CHAS. F. PFISTER 
AVOLPH MEINECKE ROB’T NUNNEMACHER 
CHAS. H. YUNKER HORACE A. J. UPHAM 
WILLIAM L. JONES DR. JOS. SCHNEIDER 
FRED. PABST JACOB E. FRIEND 





Total Assets = = 


Increase in Assets = = 
Increase in Re=-Insurance Reserve 25,765.34 
Increase in Surplus = = 


ANNUAL STATEMENT 


Milwaukee Fire Insurance Co. 


Of MILWAUKEE, WIS. 


JANUARY 1, 1904 


CE CEs scnevane de deweds caaeaseesed $200,000.00 
Reserve for Unpaid Losses........-.+++++: 21 343.91 
Reserve for Re-Insurance......+-..+-+++- «+ 221,687.77 
Re-Insurance Reserve Fund... .. aves 7,615.24 
NET SURPLUS.......... tha vennesehoeme 103,218.57 





$553,865.49 


$36,303.36 


14,083.24 


WILLIAM M. JONES, President H. A. NOLTE, Secretary 
JOHN C. DICK, Vice-President G. W. GROSSENBACH, Asst. Secy. 
CHAS. H. YUNKER, Treasurer 


FRED. T. GOLL 
JOHN C., DICK 
CHAS. G. STERN 
SEB. BRAND 
WILLIAM FINGER 
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Michigan Fire and Marine 





Insurance Co. OF DETROIT, MICH. 





ORGANIZED 1881. 





STATEMENT JAN’Y Ist. 


pS SE Oe CR Te $ 923,026.68 

Cagital ... .ocscce eae eS Fe eee 400,000.00 

Losses paid..........-.+se+e0+---. 4,$00,000.00 

ASSETS 
1903 1904 

Cash on hand and in Bank............ ...... $73, 263 51 $41,942.12 
City and County Bonds................... 60,250.00 78,483 50 
Mortgages on Heal Metate.... 25. vccessccccs 567,722.00 630,807.00 
ST INL gio cob oie ad ch vs bao me btcaae’ ns ~_ 30.01 99 831.40 
Interest on Loans due and accrued Leake rhokks ,391.18 3,804.83 
Due from Agents and others..... ........... 17,469 96 58,657.83 


$859, 126.66 


LIABILITIES. 
itis dx ks see tibiae ceateeke acnud $400,000.00 
Amount required to Re-insure all outstand- 

i Oren rr rr pee ke 
Losses unadjusted and not due...... ....... 23,373.95 


ieee whi 151,339 74 


#859, 126.66 


D. M. FERRY, F. H. WHITNEY, E 
President. Vice-President. 


J 


No Baltimore Losses 


$923, 026,68 


$400,000.00 


312,578.69 
30,188.84 
180,259.15 


#923, 026.68 


BOOTH, 
Secretary. 
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WANTED 


FIELD 
SUPERINTENDENT 


FOR 


State of Ohio 


Apply to Home Office. 














Franklin’s Gains 1900-1903 










Increase in Outstanding Imsurance....................... 
Smerense im Sergius AccOU@Mt. ..... 0. ..0ccc0. ccccscccstes 
Increase in Admitted Assets............................. 1334 
Increase in Reserve Account.................-...2--0005: 











First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


\ORTH SS 
\MERICAN 
\OCIDENI 


INSURANCE CU 
CHICAGO 


| aad 


Write to A. E. FORREST, Secy 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





FRANK D. JACKSON, President, 


ROYAL UNION MUTUAL LIFE INS. CO. 


DES MOINES. 


‘“You have done better than you promised for me.”—G, 
W. Wattles, President Union National Bank, Omaha, on a 
$2,000, Ten Payment Life. 


Me. Thos. Dolan, of Philadelphia, who pays an annual 
premium of $1,183 to the Royal Union, says:—“I regard the 
Royal Union large enough to be thoroughly safe and small 
enough to invest its funds at the highest rate of interest.” 


J. W. A. STAUDT, 
CANTON, 


SIDNEY A. FOSTER, Secretary. 


STATE AGENT, 








FORTY-FOURTH YEAR 


HOME LIFE 


Insurance Company of New York 


GEORGE E. IDE, President 








Admitted Assets $15,102,840.00 


Ey CURDS «855k va cceus bowed asal.cocdsosecaasas<ses | ee 

IIIS FIN, 6. oo oncinc cc cccmecnsss csncbecs sens 1,142,219.00 
(Deferred Divicends) 

RS rin ona e te Wer ass <dp dina bewuingenthaes kala 1,126,769.00 

Insurance in Force .............. 69,410.582.00 














OHIO. 











— 


AMERICAN CREDIT-INDEMNITY CO. 


OF NEW YORK. 





CAPITAL, Full Paid, $1,000,000. 


S.'M. PHELAN, President. 








Insures Manufacturers and Wholesale Merchants against excessive loss 
through insolvency of customers. Our Bond of Indemnity is Collateral on 
merchandise accounts. 

Our business is increasing rapidly and we have some good openings for ener- 
getic, ambitious, capable men as agents, 


COLONIAL TRUST BLDG., 
ST. LOUIS, MO. 


GARFIELD BLDG., 
CLEVELAND, OHIO. 


MARQUETTE BLODG., 
CHICAGO, ILL. 
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Over $50,000.00 Paid in Fire Losses. 
ORCANIZED 1901. 


¢ 
( AMERICAN FIRE UNDERWRITERS 
¢ 


Of Chicago, Illinois. 


EQUITABLE FIRE UNDERWRITERS 


Of Illinols. 


COLUMBIA FIRE ASSOCIATION 


Of America. 


Home Office, No. 184 La Salle Street, ‘‘The Temple,’’ Chicago, Il. 
JOHN L. LUCAS, Manager and Attorney. 
Surplus Lines at Tariff Rates. 
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LIFE 
AND 


te 9 TANDARD 


ACCIDENT 4¥ 






“LIABILITY, 
PERSONAL 
ACCIDENT 


AND 


SICKNESS 
INSURANCE 


INSURANCE 
COMPANY 


oF DETROIT, MICH. 
INCORPORATED 1884 


DO. M. FERRY, PRESICENT 
E. A. LEONARD, sEcraranyr 
W. C. MAYSURY, mnNG DIRECTOR 


CASH CaPiTAL, $250,000.00 























For a DEFINITE PROMISE to PAY, well defined, no experi- 
ment and taking no chances that technicz al les gal definitions of what 
constitutes an accident will be used to defeat claims, BUY YOUR 
INSURANCE in, and SELL the policies of 


“The Central” 


OF PITTSBURG, PA. 


Its management will tell you in YES or NO answers what it 
covers and what it does not cover. 


AGENTS WANTED. 


FOR PARTICULARS ADDRESs 


The Gentral Accident Insurance Co., Pittsburg, Pa. 





























Established sto. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America 
a deposit has been made in the State of Massachusetts, of $200,000.00 

















in United States Bonds, 
























1 to the monthly issue con- 


taining life supplement $1.00 per year. 














ot PERS 


CHICAGO AND CINCINNATI 








Subscription to the weekly issue 
and supplement $2.00 per year. 











Life Underwriters’ Supplement 


- €o Che Western Underwriter 


Single Issue 20 Cents 


‘eg “e “e Educational and Semi-Technical Features Discussed. < «© ‘¢ 





€ HE subject of securing and han- 
I Re dling country life insurance agenis 
a is one of the problems that a general 
3S agent has to deal with who has 


charge of country territory. It is very diffi- 
cult to get the right kind of men who will stick 
to the business for any great length of time. 
When an agent is appointed he will write a 
few of his family or friends and then stop. 
This is largely due to the fact that he has 
never been accustomed to systematic and per- 
sistent soliciting and has no one to keep him 
at it. He is distant from the general agent 
and thus does not come in contact with his 
office in order to draw inspiration. The rea- 
son that city agents are kept in line and write 
a good business is largely due to the fact that 
each day the general agent comes in personal 
contact with them and spurs them on. 


aN 


The country man knows but little about life 
insurance. He is usually taken from some 
other business and probably makes life insur- 
ance a side line. Someone gets him started, 
puts a rate book and some literature in his 
hands and then he is equipped to produce 
business. His enthusiasm does not last very 
long, and he falls out of the procession. 


a 


The only method to keep country agents in 
line is to have a special agent or field man 
visit them, fire them up, solicit with them and 
keep them going. This, of course, is an ex- 
pensive operation, but it seems to be a neces- 
sary one. The country agent very frequently 
thinks that a special agent should solicit with 
him all the time. He is willing to work so 
long as the field man is with him. However, 
the training he gets from a field man is a 
good one in watching how practical soliciting 
is done. He meets problems concerning which 
he can talk about with the field man.” The 
fire insurance companies have their special 
agents visit local agents continually to stir up 
business. There is a great deal in life insur- 
ance agents coming in touch with field men 
frequently and having their store of enthusi- 
asm replenished. But little benefit is gained 
by attempting to spur men’ on by correspond- 
ence. It is a plan which is not effective. 


an 


Life insurance men think that the agricul- 
tural communities are a rich field, but they 
require a special form of talent to secure the 
risks. Farmers and persons in small towns 
are much more conservative than city people 
and require more talking to get them con- 
vinced. They insure very largely with the 
agent if they have confidence in him. It 
matters little to them what sort of a company 
he represents; if they believe in the agent 
that is sufficient. It pays, therefore, to get an 
agent in whom the community has confidence 


oo @we=cr™ 
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and looks up to. As soon as an agent begins 
making a success other companies find it out 
and make overtures to him, offering him bet- 
ter inducements. Then comes the work of 
the manager and field man to keep him loyal 
and constantly at work, showing him the dis- 
advantage of making changes. When a local 
agent begins to feel his renewals and gets a 
fine nucleus of policyholders to assist him in 
getting more, his work is not so difficult. An 
agent who is new to the business will perhaps 
be attracted by the largest initial commission. 
He wants to get all that is coming to him 
at first hand. A field man needs to be very 
clear and emphatic in showing the advantages 
of the renewals and it requires considerable 
tact to hold men in line. 


aN 


The opinion is generally expressed that a 
life insurance company makes a mistake in 
appointing a man as its agent who represents 
fire insurance or other companies. He thus 
divides his time and spends his energy in 
scattering fire. A man should be secured who 
will devote his time to one company even if 
he has some other line of business not con- 
nected with insurance. If the community re- 
gards him highly he has a great leverage to 
secure business. Village people and those in 
country districts are suspicious of proposi- 
tions made to them, and it is necessary for 
them to believe that the man who is selling 
life insurance has made a study of the com- 
pany and knows that it will be all right. The 
impression made by the field man is very im- 
portant. Naturally people are dubious as to 
him until he satisfies them that he is all right. 
A man congiected with a local bank, if he can 
spend a few hours in working for a life in- 
surance company, is always a good person 
to have as agent if he has any qualities for 
soliciting, because of the confidence that peo- 
ple have in him. 

a 

An instance is cited of a very successful 
country life insurance agent who hires an all- 
around farm hand and takes him with him 
in soliciting business. When he approaches a 
farmer or a~man working on the farm he 
allows this farm hand he takes with him to 
carry on the work of the person he is solicit- 
ing, so that the farmer can know that no 
time is being lost. 

+ FS 
LOOK OUT FOR THE FINE PRINT. 


Concerning the examination of policies, an 
actuary gave this terse advice, “Look out for 
the fine print, the coarse will take care of 
itself; there is nothing bad in it.” 


a SF SH 


“Mosquitoes plague, but poverty worries. 
The greater trouble is the more easily and 
more surely prevented—by judicious owner- 
ship of life insurance.” 
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PRESIDENT JOSEPH 4. DE BOBR— 
THE SCHOLAR IN BUSINESS. 





What is the measure of service which a man 
owes to the State, and how shall he best ren- 
der it? Shall he devote himself to the political 
life or the business life, or endeavor to com- 
bine the two? Very often the man who has 
succeeded in business has practically fore- 
sworn his allegiance to the State, so far as 
serving the State by holding office is con- 
cerned. To his mind service to the State has 
nothing in honor or emolument which can 
equal or offset the successful conduct of a 
private business. This rather selfish view is 
often apologized for upon the score that poli- 
tics is a dirty business and that service to one’s 
fellows does not mean that he should be the 
subject of misrepresentation or, not  infre- 
quently, vituperation. The practical man of 
politics usually assents to this position of the 
successful man of affairs because he likes the 
political field and does not care to see in- 
truders in the domain which he has marked 
out for his own. 

The ethics of the question is not determined 
as yet, because there is no broad general defi- 
nition of what the man owes his fellows 
through the State. The honors which the 
State has to offer the citizen are secured in 
two ways. First, by definite plans worked out 
through a series of years like the movés on 
a chessboard. Second, those’ which come to 
a man because he has succeeded so well in 
the business to which he has devoted himself 
that he seems to be the proper person for the 
State’s honors. When a nomination for an 
office, and a high office, comes in this latter 
way, it is a tribute to the worth, the strength 
and the patriotism of the man to whom it is 
offered. 

It came this way to Joseph A. De Boer, 
when he was offered the nomination for gov- 
ernor of Vermont. He thought it all over, 
looked at the subject carefully, weighed the 
honor, and then declined, because he felt he 
could serve his day and generation better as 
president of the National Life Insurance Com- 
pany than he could for a brief period to be 
chief executive of the historic old Green 
Mountain State. Whether he was right or 
whether he was wrong in declining the nomi 
nation is an open question, to be decided ac- 
cording to the viewpoint of the,one looking at 
it. On the one side was a temporary honor, 
coupled with service, it is true, while on the 
other side was the prospect of long years of 
service in a congenial occupation, of a business 
where fidelity, knowledge and unswerving de 
votion to the right are of much importance 
It is hard to say whether it were wiser to 
have accepted or declined. This much should 
be borne in mind, however, that when a man 
declines an important office which comes to 
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him unsolicited, his judgment is entitled to 
greater weight than that of anyone else. 

What sort of man is this, who has refused 
to be coaxed from his life work by the allure- 
ments of public office; who has declined-to be 
the head of a State that he might remain at 
the head of a life insurance company; who 
felt that governing men was of less importance 
than of teaching men how to protect and pro- 
vide for their families? Many men do not 
decline office, because they do not have the 
opportunity. Here is a man who does not 
accept office when ‘he. has the opportunity. 
What sort of a man is he? A scholar? Yes. 
A man possessed with ability and liberal edu- 
cation; education derived both from a study 
of books and a study of men; a man holding 
degrees conferred by his alma mater and de- 
grees conferred because of service rendered; 
a scholar, but not a recluse, fairly describes 
Joseph A. De Boer, You sit down and talk 
with him, and you are interested in his breadth 
of view, charmed by the catholicity of his 
spirit and inspired by his rugged loyalty to 
his ideals. We hear every now and then of 
the scholar in politics. Here is a scholar in 
business, with his scholarship making him the 
better business man, his courage causing him 
to place his best power at the hands of his 
ideals, 

A young man, Mr. De Boer has had con- 
siderable experience. As a school teacher, he 
learned the difficulty of having attainment 
keep pace with desire. He also realized that 
life and example greatly affect the, force of 
one’s teaching; that patience is absolutely 
essential in producing results. As an actuary, 
he learned the necessity for exactitude. Things 
were not about so and so; they must come 
out exactly. This dealing with exact things 
developed a habit of exact reasoning. This, 
coupled with the imagination of the successful 
teacher, made an effective writer and speaker. 
Dealing with children and figures equipped 
him for dealing with children of a larger 
growth, so that when he came to the presi- 
dency of the National Life he was equipped 
for executive work. He wnderstood the life 
insurance business—its technique, its ideals 
and its practice. He had studied men both 
in the schools and in the field of executive 
life. Clear-headed, not satisfied with any 
proposition which his reasoning does not jus- 
tify, and with a liking for investigation, he 
is admirably equipped, as the president of a 
strong life insurance company, to render the 
business of life insurance a large, important 
and influential service. As one looks at his 
equipment, considers his tasks and takes a 
good look at his opportunities, he is not sur- 
prised that he declined the governorship of 
Vermont that he might remain: the president 
of the National Life; he is not surprised that 
he declined to serve the State in public office 
that he might develop a larger and broader 
service to the State by teaching the citizens 
the duty they owe to the State of creating an 
estate for their dependent ones. 

Unlike many actuaries, Mr. De Boer has 
considered effects as well as immediate re- 
sults. Following out a line of reasoning to 
its legitimate conclusion, he has then consid- 
ered how it might be applied to the practical 
work of business getting. It is a treat for 
one to get up into his den and have a chat 
with him concerning life insurance. There is 
scarcely a phase of the business which one 
can mention concerning which he does not 
give a modesfsand illuminative comment. His 
comment is reinforced by reference to the 
printed page and to that larger book of prac- 
tical life, which contact with life insurance 
agents gives. He is always ready when not 
crowded with work to chat or to listen, for 
he understands how to listen as well as how 
to talk. Thoroughly democratic in his busi- 
ness life, the poor laboring man will get a 
hearing for his business as promptly as the 
governor of the State. No obsequious but- 
tons or pompous inquiry clerk prevents one’s 





seeing Joseph A. De Boer. His courtesy is 
fine and his patience large, for he must have 
to listen to a great many tiresome stories in 
the course of a year. If he feels any irrita- 
tion, however, néither his face nor his man- 
ner betrays it. The ideal time to visit Mont- 
pelier is in the summer. To sit in the presi- 
dent’s office and look across the street upon 
the green lawn of the capitol and the hotel, 
overarched with the intertwining branches of 
fine old trees, across the narrow bit. of level 
lawn wp to the capitol building, seated on a 
ledge part way up the ascent, and then turn 
back to listen to the pleasant conversation, 
sometimes humorous, sometimes serious, but 
at all times enjoyable, helps one to under- 
stand the tie which binds the president to the 


company. 
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THOUGHTS WORTH THINKING OVER. 

The following excellent advice is from a 
field letter sent out by Noble J. Dilday, in- 
spector of agencies of the Equitable of New 
York for Indiana: 

“In order to accomplish the great work be- 
fore us in 1904 there are a few things we 
must believe in in order to come out victors. 
We must believe in ourselves. In order to 
believe in self we must get the confidence 
of ourselves. No man can believe in himself 
who knows self to be dishonorable, intemper- 
ate and a slave to other vices which preclude 
self-respect. Such a man will never act on 
his own judgment, 

“We must believe in life insurance. No 
man can have self-respect who is in a busi- 
ness or profession which he does not believe 
in. If you do not believe life insurance is 
wise, practical and immeasurably beneficent, 
then I advise you to get out of the business. 
You are sure to be a failure in the end, for 
you can never put your heart and your best 
efforts into a business or profession that you 
do not believe in, and the worst of all, you 
will have that false notion that you are above 
your profession. There are hundreds of agents 
who never rise above mediocrity and who 
never know the reason why. They think it is 
always someone else to blame for their failure 
to succeed. 

“T would suggest that each of us adopt the 
following resolutions at the beginning of the 
year, and then live up to them regularly: 

“T will not waste away one day of this 
year. 

“T will learn to act on my own judgment. 

“T will not be contented to be a second-rate 
insurance man, 

“T will choose my friends and associates 
among my equals and superiors, 

“T will profit from my past blunders. 

“T will put my whole heart, mind and energy 
into my work.” 
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OPPORTUNITIES FOR YOUNG MEN. 

A line which opens bright prespects for ad- 
vancement to young men is in the cashier’s 
department of life insurance companies. It is 
probably safe to say that most of the New 
York Life’s agency directors are now recruited 
from among the cashiers, who in turn are 
being continually trained by the company, 
young men being taken into the various of- 
fices as clerks and assistants to the cashiers. 
Future advancement requires accuracy, the 
highest grade of honesty, quickness at figures, 
ability to learn the company’s-forms and prac- 
tices, and executive ability. As the system 
of salaried managers becomes more prevalent 


with companies, the best field positions will . 


go rather to men able to handle men than 
to large personal writers, thus opening greater 
opportunities to those who have trained in 
the cashier’s department. 
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ENCOURAGING DIVISION OF LABOR. 

The Travelers, which for many years en- 
couraged its men to write both life and acci- 
dent business, is now favoring their making 
one line the leader and working the other 
merely as a side line for such business as 
comes in their way. To that end no special 
encouragement is given to life men when 
they do turn in accident business. 





COURT HOLDS THAT AGENTS 
MAY WAIVE POLICY CLAUSES. 


The Insurance Law Journal prints an in- 
teresting decision of the North Carolina Su- 
preme Court to the effect that a general agent 
(legal, not life insurance, term) may. waive 
a policy stipulation, notwithstanding a clause 
forbidding it in the policy. The decision was 
handed down in the suit of W. R. Gwaltney 
and wife against the Provident Savings Life 
to recover the premiums paid on an annual 
renewable term policy, the ground for the 
suit being the allegation that the agent mis- 
represented the policy. The company con- 
tended, in the first place, that the agent had 
no power to alter the contract, and, secondly, 
that all parole agreements were merged in the 
written contract. It appeared from the evi- 
dence that the agent sold Gwaltney an an- 
nual renewable term policy, on which the 
premiums increased with age, with the under- 
standing and agreement that the dividends 
would be sufficient to offset the increase in 
premiums. The insured paid a level premium 
of $22.41 per quarter for nine years, when he 
was notified of an increase to $28.01 per quar- 
ter. He paid the increased premium for two 
years under protest, when the rate was raised 
to $41.73 per quarter. Upon his refusal to 
pay this second increase his policy was discon- 
tinued and premiums forfeited. 

It was found by the jury that after the exe- 
cution and delivery of the policy, the defend- 
ant company, through its general agent, agreed 
to continue the policy upon the payment of 
$22.41 per quarter during the life of the plain- 
tiff, waiving the provisions in the policy which 
permitted an increase in the premiums. 

The policy provided for the payment of 
the annual renewal premiums for the actual 
age attained, as set forth in a schedule printed 
in the policy, except as reduced by the appli- 
cation of the surplus and guarantee fund. The 
policy also contained the following note: 
“Provided, the mortality in this society shall 
be as favorable in the future as it has been 
in the past in the largest and best of the other 
companies (thus far it has been more favor- 
able) this insurance will be extended and re- 
newed during the whole expectation or proba- 
ble lifetime of the insured at the rate of pre- 
mium charged for the first year only of the 
policy.” The court, however, did not go into 
the question whether the mortality had been 
less favorable than in other companies, ren- 
dering the decision simply on the contract be- 
tween the agent and the insured. It was held 
that the agent had sold the policy on the rep- 
resentation that the premium would remain 
level, that the insured had received the policy 
under circumstances leading him to believe 
that it was what he had applied for, and that 
the agent’s promise was, not such an unrea- 
sonable one that the insured, as a prudent 
man, should have refused to rely upon it, for 
the note in the policy set out that, unless there 
was unforeseen mortality, the company ex- 
pected to maintain the level rate of the first 
premium in all cases. 

As to clause prohibiting the agent from 
waiving any conditions of the contract, the 
court held that it was of no effect, as this 
clause itself might be waived. The following 
cases were cited as bearing out this ruling: 
Wood vs. Ins. Co., 149 N. Y., 385; Ins. Co. vs. 
Gray, 43 Kansas, 504; Railroad vs. Ins. Co., 
105 Mass., 570; 1 May on Ins. (4th ed.), 151; 
Renier vs, Ins. Co., 74 Wis., 98; Ins. Co. vs. 
Johnson, 4 Kansas, App., to, and several 
others. It was held, therefore, that the 
waiver was binding upon the company, and 
the policy having been wrongfully canceled, 
the amount of recovery was the amount of the 
premiums, with interest on each from the date 
of payment. 
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Cheerfulness lightens many a trial; life in- 
surance hits many a care. 
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In the issue of THE WESTERN UNDERWRITER 
of February 4 mention was made of the change 
in the extended insurance feature of the New 
York Life’s new Insurance and Investment 
policy from the form in the old Accumulation 
policy.. The working of the new clause was 
illustrated by an example showing that if an 
indebtedness equal to three-fourths of the re- 
serve existed at the time of lapse, there would 
be no extended insurance. This has been 
disputed. The provision in the policy is given 
verbatim : 

This policy is automatically non-forfeitable, 
as follows: : 

First—lf any permium is not paid on or 
before the date when due, and if there is no 
indebtedness to the company: 

The insurance will automatically continue 
from such date as term insurance as follows, 
and no longer, namely: For 37 days if pre- 
miums have been paid for three months; for 
45 days if for six months; for 53 days if for 

nine months; for 60 days if for one year, and 
less than two years; and for the period speci- 
fied on the second page if premiums have been 

paid for two or more years. 

In lieu of such automatic term insurance, on 
the insured’s written request within six months 
from’ such due date, but not otherwise, - this 
policy will be indorsed for the amount of paid- 
up insurance, if any, stated on the second page. 

Second—If any premium or interest is not 
paid on or before the date when due, and if 
there is an indebtedness to the company: 

Insurance for the net amount that would 
have been payable as a death claim on said 
due date will automatically continue from said 
due date as term insurance for such time as 
any excess of three-fourths of the reserve un- 
der this policy over such indebtedness will 
purchase at the age of the insured on said due 
date, according to the company’ s present pub- 
lished table of single premiums for term in- 
surance, and no longer. 

In lieu of such automatic term insurance, 
on the insured’s written request within six 
months from said due date, but not other- 
wise, this policy will be indorsed for such 
amount of paid-up insurance as said excess 
will purchase at the age of the insured on 
said due date, according to the company’s 
present published table of single premiums. 

The automatic term insurance and paid-up 
insurance, as specified above, shall be payable 
under the same conditions as this policy, but 
shall be without participation in profits, cash 
loans or further payment of premiums. ~ 

The question that has arisen is, what do the 
words, “excess of three-fourths of the reserve 
under this policy over such indebtedness,” 
mean? If a man were insured under one of 
these policies for $5,000, and. the reserve was 
$1,000, and he was indebted to the company 
$750, and allowed his policy to lapse, how 
much money would be used as a single pre- 
mium to buy extended term insurance? Un- 
der one construction of these words, the prob- 
lem would be solved in this way: The re- 
serve being $1,000, three-fourths of the reserve 
would be $750. The excess of three-fourths of 
the reserve (or $750) over the indebtedness 
(or $750) equals nothing, and that 1s the 
amount of the single premium. Under another 


construction, however, the solution is as fol- 
lows: The reserve ($1,000) over the indebted- 
ness ($750) equals $250. Three-fourths of 


this amount is $187.50, or the amount of the 
single premium. While this latter construction 
is not the one that appears reasonable from 
the words themselves, it is held by some to 
ve the true construction, and is said to be 
the one necessary to make the policy conform 
to the New York non-forfeiture law, which 
provides as follows: 

“The net value of the insurance .given for 
such single premium under this section, com- 
puted by the standard of this State, shall in 
n0 case be less than two-thirds of the reserve, 
iccording to the rule prescribed in this sec- 





Discussion of Policy Contracts. 
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tion, after deducting the indebtedness as speci- 
” 


As the reserve under the New York law is 
computed by the actuaries’ table with 4% per 
cent, this unusual construction of the policy 
provision is not necessary in order to make 
the policy conform to the law. 

There is at least one other interesting feature 
about these non-forfeiture provisions. The old 
Accumulation policiy did not provide in this 
manner for extended insurance in the event 
of lapse after premiums had been paid for 
three, six, or nine months, or less than two 
years, although it was understood to be the 
practice of the company to place such lapsed 
policies on the extended insurance basis. The 
result of this is that it is impossible to com- 
pare the lapse ratio of the New York Life 
with that of other companies. When extended 
insurance ceases it does not lapse; it expires 
as term insurance. The New York Life has 
almost no lapses, but its expiries run into the 
millions. 

s&s s+ -& 
GUARANTEED PROFITS POLICY. 

The Security Trust & Life is pushing its 
“guaranteed profits policy.” 
age 35, the premium is $37.09. At the end of 
the period $789 is guaranteed. Considering 
the question of dividends, Moore Sanborn, su- 
perintendent of agents, says: 

“The days of large annual dividends are 
unquestionably passing. The declaration of 
President Palmer of the Northwestern Mu- 
tual that dividends are henceforth to be a 
decreasing factor in life insurance, and the 
strong presentation of reasons why annual 
dividends must be reduced, as stated by Presi- 
dent Greene of the Connecticut Mutual in his 
recent letter to policyholders, announcing a 
material reduction of dividends by his com- 
pany this year, are symptoms of a deep-seated 
cause that all who run may read. That a 
salvage of 15 per cent can be made and paid 
during the next twenty years by an annual 
dividend company is highly improbable.” 
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FOLLOWING UP PROSPECTS QUICKLY. 

Some time ago two life insurance men 
tackled a hard case, put up a good fight, but 
failed to land their man. In talking to their 
general agent next day, they mentioned the 
circumstances, and he made the assertion, “I 
venture to say that if you would go out there 
again to-day, you would stand a better chance 
of writing him than you ever would again. 
If you presented the case as well as I presume 
you did, you said some things that would 
make him think. After sleeping over them 
one night, he would be in a good condition to 
write to-day.” 
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TRAVELERS’ METHOD REASONABLE. 

All kinds of itsurance but life are figured 
by premiums instead of risks in force. The 
Travelers now figures life insurance this way 
also. Its managers and cashiers in their re- 
ports give only premiums written and col- 
lected. This is reasonable. In computing 
what ‘an agent has done the premiums are 
a much better index than the face of the poli- 
cies. The work consists in getting a man to 
agree to pay so much money each year. An 
agent who writes $100,000 a year of endow- 
ment at $60 accomplishes about three times 
as much as one who writes $100,000 of term 
insurance at $20. To say that one writes 
$6,000 in premiums and the other $2,000 would 
express this difference. 
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“Arbitrate your disinclination to buy Life 
Insurance now with your realization that you 
ought to do it, and sign the documents this 
week. It will be a satisfactory settlement to 
all parties, more especially your /family,” 


For example, at 





POUR PER “CENT INVESTMENT POLICY 
OF THE NORTHWESTERN NATIONAL. 


The following is the 4 per cent guaranteed 
investment contract of the Northwestern Na- 
tional Life of Minneapolis: 

No. 163637. $10,000.00. 

The Northwestern National Life Insurance 
Company will pay, at the expiration of ten 
years from the date hereof, the sum of ten 
thousand dollars, at its home office, to John 
Doe of Minneapolis, State of Minnesota, or 
to the legal holder hereof, together with 4 
per cent interest per annum on all payments 
made hereon, and all profits to the credit of 
this contract at the date of maturity, in excess 
of said guarantees. 

Or in event of the previous death of the 
above-named assured, will pay the sum stated 
in marginal table, according to the year in 
which death may occur, to Mary Doe, wife, 
if living, if not living to the executors, ad- 
ministrators or assigns of the legal holder 
hereof, upon due notice to and receipt by the 
company of satisfactory proofs of death. 


AMOUNTS PAYABLE IN EVENT OF DEATH. 
First year --$1,420 Sixth year ..... $6,520 
Second year ... 2,440 Seventh year ... H+ -4 
Third year ..... 3,460 Eighth year .... 8,560 
Fourth year 4480 Ninth year ‘a ° 580 
Fifth year ..... 5,500 Tenth year . 10,600 

DISTRIBUTION OF PROFITS. 
The legal holder hereof shall participate 


equitably in all profits of the company de- 
rived from the following sources: 

1—Savings at mortality. 

2—Excess interest earnings. 

3—Earnings on lapsed and surrendered con- 
tracts. 

4—Appreciation of invested assets. 

s—Reinstatement charges. 

The full cash value of this contract secured 
by approved interest-béaring securities de- 
posited with, and held in trust by, the State of 
Minnesota. 

LOANS. 


Cash -loans will be made, subject to the 
company’s loan agreement, on application to 
the home office of the company, on the sole 
security of this contract at any time after it 
has been in force three full, years, if payments 
be made to the end of the contract year next 
succeeding the date on which the loan is made. 
The amount of loan available at any time is 
the amount indicated in the table of guaran- 
teed options on the back of this contract, less 
any previous loatis then unpaid, or other in- 
debtedness hereon. 


- 


SURRENDER VALUE. 


The assured may fully surrender this con- 
tract to the company at any time after having 
taken a loan hereon, and upon such sur- 
render his loan obligations shall be c anceled. 


PAID-UP CONTRACT. 


After this contract has been in force three 
full years the holder hereof may surrender 
same for a participating paid-up contract in 
the amount specified in the table of guaranteed 
options on the back of this contract, payable 
on the maturity date hereof. 


PAID-UP LIFE INSURANCE, 

After this contract has been in force three 
full years, if there be no indebtedness to the 
company hereon, the assured may surrender 
same for a participating paid-up life insurance 
policy in the amount specified in the table of 
guaranteed options on the back of this con- 
tract, payable upon due notice to, and receipt 
and acceptance by, the company, of satisfac- 
tory proofs of the death of the insured. In 
selecting this option, if the amount of policy 
applied for is greater than the amount payable 
in event of death under this contract at the 
time this option becomes operative, the holder 
hereof is required to notify the company in 
writing, not Jess than two years in advance, 
of his intention to select this option; other- 
wise he will be required to pass a satisfactory 
medical examination. 


CLASSES. 


Contracts issued during the same year shall. 
for the purpose of division and allotment of 
profits, he classed together. 


GRACE AND REINSTATEMENT. 


_ This contract may be reinstated during the 
life of the assured at any time within one 
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year of date of lapse, and previous to its ma- 
turity date, by the payment of all past due 
payments or other indebtedness hereon, with 
interest at the rate of 6 per cent per annum, 
provided that a grace of thirty days will be 
allowed in making any payment when due, 
without interest. 
ASSIGN MENT. 


This contract may be assigned by obtaining 
the consent of the company thereto, and filing 
a copy of said assignment therewith. The 
company will not be responsible for the va- 
lidity of any assignment. 


INCONTESTABILITY, 


This contract is unrestricted as to change 
of occupation, naval or military service, resi- 
dence or travel, and if the age of the assured 
has been correctly stated, shall from date of 
issue be absolutely incontestable for any 
cause excepting fraud and non-payment of 
moneys due, 


CHANGE OF BENEFICIARY. 

The assured may at any time, provided this 
contract is not then assigned, change the 
beneficiary, in accordance with the laws gov- 
erning the company, by filing with the com- 
pany a written and duly authenticated request 
therefor, accompanied by this contract, such 
change to take effect upon the endorsement 
of the same on the contract by the company. 


PROVISIONS. 

This contract, together with the application 
herefor, constitutes the entire contract be- 
tween the holder hereof and the company. 

Agents are not authorized to make, alter 
or discharge this contract, or to waive any for- 
feiture thereof, or to extend the time of pay- 
ment, or to grant permits, or to bind the com- 
pany in any way. 

Any balance of the current year’s payments 
and any other indebtedness of the holder, bene- 
ficiary or payee, to the company, will be de- 
ducted in any settlement made under this con- 
tract. 

This contract is issued for a term of one 
year from the date hereof, in consideration 
of the written application herefor, a copy of 
which is hereto attached and made a part 
hereof, and the payment in advance to the 
company or its authorized agent of one thou- 
sand and twelve dollars and no cents, on the 
first day of January, 1903. 

For which considerations also this contract 
may be renewed by the holder hereof at. the 
end of the first year and for each succeeding 
year by the payment of a like sum to the com- 
pany at its home office, or to its agent in 
exchange for receipts signed by the president 
or secretary and countersigned by such agent, 
on or before the first day of January in every 
year until ten annual payments shall be fully 
made. 

The non-payment of any payment when due 
shall forfeit all payments made on this con- 
tract and terminate the liability of the com- 
pany hereunder, excepting as herein expressly 
provided. 

In witness whereof, the Northwestern Na- 
tional Life Insurance Company has by its presi- 
dent and its secretary or assistant secretary, 
signed and delivered this contract at the city 
of Minneapolis, State of Minnesota, this first 
day of January, nineteen hundred and three. 

F. Becutet, President. 
Secretary. 
GUARANTEED OPTIONS. 


Paid-up 

End of Cash Paid-up life 
year. loans contract. insurance. 
Rite snore bah $ 2.440 2.260 $ 4.500 
WBF ts ese oat Ae 8,540 8,220 6.160 
Ss vista xe 4,580 4,180 7.880 
DR, ove scan 5.700 5,280 10,020 
y PPP eet 6.960 6.520 12,240 
av ea ove okt 8,160 7,800 14,660 
Dew ewscvs 10,000 8.960 16,900 
ee Pe é 10,000 19,300 


The face of this contract plus 4 per cent in- 
terest on all payments hereon will amount, at 
date of maturity, to $12,226.40. 
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DISADVANTAGE OF COUNTRY BUSINESS. 

An experienced general agent who handles a 
large field, in speaking of another general 
agent who is appointing country agents, said: 
“He will find country business is cheap to 
get, but expensive to hold. Very soon, if he 
gets much of it, he will find it necessary to 
employ several men to look after restless pol- 
icyholders.” 














COMMENT ON SOME 
OF THE MONTH’S WORK. 











January always has interest as the month 
of annual statements, the time when agents 
can see what their co-workers and competi- 
tors have done. This year the statements 
were of more than usual interest, because the 
slump in securities was predicted as likely 
to cause a marked decrease in the surplus 
of the companies. Some companies do show 
a decrease and others show less increase than 
usual, but, on the whole, the influence was 
not as great as some people expected it would 
be. The securities held by the life companies 
are, for the most part, of so high a character 
as to show the effects of depression but little. 
This only goes to show that the life insurance 
companies are the most solid and safe finan- 
cial institutions in the world. 

* * * 

Greater strides were made in new business 
in 1903 than ever before. As usual, the New 
York Life led .with $327,000,000 of paid-for 
business and had its report out on the second 
of January, as usual. The advantage which 
the New York Life gains by these early re- 
ports appears to have been realized by other 
companies, and a number of them now have 
their reports ready very carly. If industrial 
insurance were counted, the Metropolitan 
would lead the procession on new business, as 
it issued almost $399,000,000. In ordinary 
business the Metropolitan and Prudential al- 
most tie for fourth place, with about $102,- 
000,000 each. Some of the young western 
companies made great gains in new business. 

* * * 

President Ward of the National Association 
of Life Underwriters got in harness about the 
middle of January and made addresses at Chi- 
cago, Buffalo and before the New England as- 
sociations. He is making a very favorable im- 
pression and is advancing lines for the de- 
velopment of the National organization that, if 
followed, should result in more systematic 
and rapid development. One of his best sug- 
gestions has been to make the secretary the 
chief organizer on a salary that will enable him 
to give most of his time to the work. 

a 

In the past month a large number .of the 
local associations of life underwriters have 
held their annual meetings. From the reports 
received it would appear that the movement 
toward organization is making good headway. 
A number of most excellent ideas have been 
brought out at these gatherings, showing that 
the best men in the business are giving care- 
ful thought to how the plane of life under- 
writing may be elevated. Many underwriters 
are much encouraged over the interest that 
institutions of higher learning are showing 
in this subject this winter and look for very 


beneficial results. 
* * 


As usual, the opening of the year has been 
marked by the issue of a number of new policy 
forms. The New York Life issued the In- 
surance and Investment. policy, modifying the 
old Accumulation policy by making only three- 
fourths of the reserve available in buying ex- 
tended insurance, when there is an indebted- 
ness against the policy, instead of the whole 
reserve, as under the old policy, and providing 
that where no option of settlement is selected, 
the entire cash value shall be converted into an 
annuity, instead of the value of the surplus 
alone being so converted. The Union Mutual 
reduced rates and increased guaranties some- 
what. The Provident Savings increased cer- 


tain term rates and reduced commissions. The 
Washington issued a mortuary dividend pol- 
icy also providing for a guaranteed addition 
to the cash value at the distribution period. 

* * * 


The New York Life has for years been 








noted for its mectings. The meetings of the 


Two Hundred Thousand Dollar Club and 
lesser organizations have been prominent fea- 
tures in each years work. Undoubtedly 
much of the company’s wonderful growth may 
be traced to these gatherings. The Travelers 
has adopted a similar plan with modifications, 
and it is understood that the annual conven- 
tion at the home office for those who produce 
required results is to be a permanent feature 
of the company’s policy. Several officers of 
the company have recently been West, holding 
conventions of managers and mapping out the 
years work. Verily, the Travelers’ new pace 
is interesting: 
* * * 

A notable paper by Attorney Breckenridge 
of Omaha on “Suicide; Its Relation to Life 
Insurance” was delivered before the Chicago 
life underwriters on January 19 and gave rise 
to considerable discussion among life men in 
the days following. He held that life insur- 
ance companies should make policies void for 
suicide for from five to seven years from date 
of issue, and showed that the present tendency 
of judicial opinion is in the direction of hold- 
ing such clauses valid. Suicide, he says, is 
a disease of civilization, the tendency to it is 
hereditary, it is on the increase and it is more 
to be feared by life companies than consump- 
tion, as medical science can do nothing with it. 

* * * F 

The sale of the industrial business of the 
Hartford Life to the Metropolitan, which was 
announced a few days ago, only goes to show 
that it is practically useless for any new com- 
pany to attempt to do industrial business. 
There are several small companies that have 
been in the business for a number of years, that 
are probably able to withstand the competition 
of the giants; but from this time it is pretty 
safe to predict that no company will start in 
that line and be a success. The Metropolitan 
now has volume, prestige and momentum that 
make it practically irresistible except by well 
established companies. 

* * * 

One of the important doings of February 
the decision of the Supreme Court of 
Vermont upholding preliminary term valua- 
tion. When the matter was before the court 
three years ago, it was held that a _ policy 
written as a term policy for one year, with 
the privilege of renewal at the same rate, 
should be valued as a term policy for the 
first year. The legislature of Vermont then 
amended the law, adopting-that of Massachu- 
setts, in an effort to get around the court’s 
decision. Under the new law, the insurance 
commissioners of Vermont declined to value 
the policies of the Bankers Life of New York 
on the preliminary term plan. The company 
brought suit in mandamus to compel them 
to do so and won its case. 

Although the Supreme Court of Massachu- 
setts held that the commissioner could decide 
what constitutes “net valuation,” the Vermont 
court holds that the amended law is prac- 
tically the same as the old, and that the con- 


was 


‘struction placed upon a law borrowed from 


another State by the*courts of that State 
does not follow the -law, when a law prac- 
tically the same has been construed differ- 
ently by the courts of the State adopting it. 
The decision is a great victory for the com- 


_ panies writing one-year preliminary term. 


EX-PRESIDENT PATTON’S VIEWS. 
“There is, in my judgment, no other way 
of providing for dependents with such safety 
as to the investment and with such satisfactory 
results as that which is provided by the well- 
established life insurance companies.”—Francis 
L. Patton, ex-president Princeton University, 
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IMPORTANCE OF WATCHING 
THE BUSINESS IN THE BOOKS. 


Manager E. A. Woods, of the Equitable, at 
Pittsburg, makes a good point in pointing out 
the harm of lapses not only to the company, 
but the agency. A lapsed policyholder is not 
a good advertisement; on the other hand, 
more frequently his influence is against the 
company. 

If a man has lapsed because of his inability 
to meet the premium, he may have no griev- 
ance and yet in most cases he will not take 
a policy in the same company again. 

If he lapses because he is dissatisfied, he 

will become a retarding factor to the com- 
pany’s progress and welfare in his community. 
His neighbors have confidence in him, -but 
do not know the company. 
- Several companies do not seem to afford 
agents the incentive or facilities to save poli- 
cies. They discourage loans, extensions and 
like privileges. This is the correct course, in 
a sense, and the companies need to protect 
their interests; at the same time tliey should 
not assume so independent an attitude as to 
alienate policyholders or create a dissatisfac- 
tion that is based on siricere contentions. Some 
companies, for example, seem narrow and ar- 
bitrary on the loan proposition. They require 
too much red tape or are dilatory. They urge 
agents to discourage the practice. 

Modern conditions demand that every fa- 
cility be placed at the command of policy- 
holders within the bounds of safety. 

The great store of Marshall Field & Co. of 
Chicago, for example, is noted for the care it 
takes of customers, of the many privileges 
granted, and yet it does nothing to harm its 
interests. By catering to its customers in 
certain liberal features which cost it but com- 
paratively little, the immense mercantile house 
has drawn to it a vast patronage of the finest 
sort. It uses every means to prevent a 
“lapsed” customer. It finds some method to 
keep him satisfied and win his graces. Many 
other stores do not do this. They are too 


hidebound, impolitic, ultra-conservative or 
narrow, and hence move along in the same 
groove. 


Much the same argument can be applied 
to life companies. Those which are seeing 
to it that policyholders are satisfied and are 
using every leverage to win their homage, caa 
be called the progressive companies. It is 
net results that really count. The writing of 
a large volume, much of which will lapse, 
is a distinct loss to company and agency. 

Loans on a policy are sometimes necessary 
and desirable. When such is the case, the 
policyholder should be afforded facilities foi 


ARGUMENT 1S PRODUCED FOR 
THE ORDINARY LIFE CONTRACT 


One of the companies in giving an argu- 
ment for the ordinary life policy says: 

“This plan is the very foundation stone upon 
which the stupendous structure of modern 
life insurance was based. It is as enduring 
as the eternal hills. It is perfect in its 
equity and admirable simplicity. It is the 
ideal system of family protection, pure and 
undefiled. It has withstood all the vicissi- 
tudes of time and chance, and is the most 
popular and unquestionably the best plan of 
life insurance offered to-day. Other plans 
have come and gone—other policy forms have 
been born, have died and been forgotten—but 
the ordinary life plan will endure as long as 
the beneficient principle of family protection 
survives. 

“Before the first American life insurance 
company was chartered, this old and time- 
tried plan was successfully practiced on the 
European continent, where it justified itself 
against the severest tests of time and experi- 
ence for many generations, without showing 
one single evidence of weakness or unrelia- 
bility. It was the sheet-anchor which proved 
the salvation of American life insurance com- 
panies in their infancy, and enabled them to 
perform their beneficent mission in safety, to 
the incalculable advantage of society. 

“We, in this country, have endeavored to 
harmonize the functions of the savings bank 
with those legitimately pertaining to the life 
insurance company, with varying degrees of 
success; but the lustre of the old ordinary 
life plan has never been dimmed or eclipsed 
by any other plan ever invented. Nothing 
has ever been conceived or designed by-_the 
talent and genius of the most expert actuaries, 
which can dwarf the importance or practical 
utility of the ordinary life plan, as the most 
efficient scheme of ‘Home Protection’ ever de- 
vised. The ingenuity of these experts has 
been challenged in vain to produce a plan 
which could relegate the ordinary life plan to 
a position of secondary importance. 

“The ordinary life plan assumes that a 
husband and father desires primarily to pro- 
tect his wife and children from want in the 
event of his death. It further assumes, not 
only that he is quite able to save his surplus 
earnings and satisfactorily invest them, but 
that he prefers to do so himself, rather than 
entrust this additional responsibility to any 
outsider. 

“The ordinary life policy provides for the 
payment of a level premium, in consideration 
of which the life insurance company obli- 
gates itself to pay the face of the policy with- 
out abatement, diminution or deduction. 





,in you to succeed, nobody 
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premium, as a maximum charge, is unalterably 
fixed and determined. Under no circum- 
stances can it ever be increased. It may be 
decreased by dividends—which are more cor- 
rectly described as a return of excess premium 
payments. 

“You may be shown rates for other and 
more expensive plans than the ordinary life; 
but they may be no more beneficial to you. 
Investment plans cost more; but, as a general 
thing, you had much better do your own in 
vesting—placing the excess. of the premium 
wherever it will yield you the greatest re- 
turn. Keep the appropriate functions of bank- 
ing, investment and life insurance separate 
and distinet from each other. Protect you: 
family in a direct and simple way bv securing 
an ordinary life policy, with the full assur 
ance that it is absolutely impossible for you 
to more effectually safeguard their interests in 
any other way. 

cs Ss 

LIFE INSURANCE A STEPPINGSTONE. 

Perhaps you are just out of college or have 
left the paternal farm to make your own way. 
The immediate prospect is probably not 
bright. You know no business well enough to 
command a decent salary. 
the bottom, 


You may begin at 
but you have between you and 
prosperity years of drudgery, small pay, the 
petty tyranny of little favored 
nephew with a “pull.” You may have a light, 
but it may remain for a long time hidden from 
the head of the establishment. You long for a 
chance to show what there is in you. 
go into life 


bosses, the 


Then 
insurance. There, if anywhere, 
every man stands or falls by himself. If it is 
is trying to hold 

The better you do the better your 
is pleased, and your 
not mean climbing over 
impeding their way. If you do not really like 
the work, it gives you an opportunity at any 
rate to prove to men in other lines that 
are “onto your job,” 


you down. 
company 
does 


advancement 
other men and 


you 
by writing them, and 
that to a business man is the best recommen- 
dation. That brings openings in other lines, 
possibly more congenial, and high enough up 
so that you escape much of the drudgery at 
the bottom. Probably you will conclude that 
life insurance is better than the other lines 
that offer openings, but if you do not it has at 
any rate proven a good steppingstone to 
something you think better, and it will have 
given you a training in dealing with men most 
valuable in any occupation. 





BUSINESS WRITTEN AND BUSINESS IN FORCE 1905 AND 1902. 


(Compiled from Various Sources.) 
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$4,400,000 was purchased from other companies, 
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DECEPTION AS IT I$ PRACTICED 
BY THE BOND COMPANIES. 


Bond schemes, promoted by vampires, prom- 
ising golden showers to the small investor, 
will thrive until all men are familiar with 
the simplest rules of finance and the charm 
of gambling has passed away. 

If the losses occasioned by such 
quick” 





“get-rich- 
concerns fell only upon men who can 
afford to lose or upon those who with eyes 
open are willing to take a gambler’s chance, 
no great harm would follow, but as it is the 
small investor, ignorant of financial matters, 
wishing to Jay aside a small part of his 
carnings, wlio grasps at the alliring and at 
the same time impossible schemes, their ex- 
istence is to he deplored. The small weekly 
or monthly outlay, coupled with the promises 
of enormous profits to be derived from sources 
with which the average man is entirely unfa- 
miliar, constitute an inducement too flattering 
to be withstood by the man of small means. 
These schemes are hatched only to feed upon 
the savings of the poorer class. 

The profits which were to have been earned 
by the Iowa._bond concerns were to come from 


the losses sustained by the small fry from 
the forfeitures on lapsing bonds. The big fish 
could purchase single payment bonds that 


could not be forfeited. 

Now that the Iowa bonds have been practi- 
cally excluded by public condemnation, a new 
breed of investment bond concerns is spring- 
ing up everywhere, and with a seductive array 
of contracts seek to entice the savings of the 
poor people. 

The general methods used by these mongrels 
are the same as were those of some of the 
lowa companies, even to borrowing the results 
attained on policies by the leading life com- 
panies and by distorting facts and juggling 
figures in an endeavor to demonstrate that 
their plans are feasible. Even the literature 
used by nearly all these concerns seems to be 
the product of one mind and to have been ex- 
tensively copied. . 

Impossible profits are promised without hav- 
ing any source from which to derive them ex- 
cept the forfeited funds of those contract 
holders incapable of continuing the deposits. 

The bonds are sold on the instalment plan 
under the representation that they have a fixed 
value at a fixed maturity date and with a 
chance of an earlier redemption, of the bond 
or coupon attached, than the supposed matur- 
ity date; also that interest is to be allowed on 
deposits ranging from 4 to 12 per cent.> By 
adroit wording these bonds are made to appear 
quite innocent, but in fine type clause there ts 
a provision which removes to all intents and 
purposes any strict liability of the company. 

A synopsis of some of the bonds being 
issued will suffice to show the fallacies of the 
scheme. 

The North Eastern Security Company, a 
New Jersey concern, prominently advertising 
its headquarters as Washington, D. C., as 
though that were a recommendation for hon- 
esty or stability, has an authorized capital of 
$300,0c0, of which but a small part is presum- 
ably paid up. 

The $250 bond issued by this company calls 
for payments of fifty cents per week for 
62 consecutive calendar months Eight coupons 
represented as being 5 per cent interest on 
the deposits as made are attached, but it is 
evident that no standard interest table was 
used in calculating the amounts appearing 
thereon. 

By the “artful wording” 92 consecutive cal- 
endar months’ deposits must be made for 399 
weeks instead of 368 as would appear at first 

*thought. The bond is represented to mature 
for its full face on or before the end of 
62 months, and with the estimated profits will 
return $352 in cash but no definite 
fixed 


value 


liability is 
at maturity anywhere in the contract and 
the company can pay any amoynt it sees fit, 





as the following extract from the bond will 
show: 

“Whenever before 92 months the amount to 
the credit of this bond in the redemption, 
emergency and reserve fund and the surplus 
shall equal the face, the bond shall mature, or 
at the end of 92 months the holder may receive 
the amount of its credit.” 


Se st 
SOME COMPANIES PUSHING 
TOTAL ABSTINENCE POLICIES. 


The Security Mutual Life is making quite 
a drive -for total business. The 
New York, Security Trust & 
Life, and perhaps other companies also issue 


abstinence 
Equitable of 


special policies for total abstainers, but not 
all their agents take interest in the 
ment. 

Sentiment cuts a large figure in the sale of 
these policies. 


move- 


There are in the country many 
tempe workers and others 
interested in total abstinence, to whom such 
a contract would directly appeal. Not only 
do they believe they are longer lived as a 
class, but they desire to give support to a com- 
pany that specially recognizes their claim to 
being superior risks, 

It would appear that active agents of com- 
panies issuing these policies could do a good 
business by getting the names of the prohibi- 
tionists, for instance, in their vicinity and 
going after them with this contract. 

As a bit of canvassing literature the fol- 
lewing, abridged from the American Issue, a 
temperance paper, is given, as the result of 
investigations’ by Mr. Nelson, a noted Eng- 
lish actuary, showing the number of deaths of 
moderate drinkers for each ten deaths of total 


prohibitionists, rance 


abstainers, between certain ages: 
\ges. Deaths. 
Ue tO. ate oe ba Mi Se Gah ee i8 
SONG Ble, os ik Kis oso See bias ERs tee ¥ 31 
MS MT 2, rss Pgs wees Miers vee 40 
Expectation of life: 
Moderate 
At age. Abstainers. Drinkers. 
BOE ibs ohee aca 40 yrs 15% yrs 
BOs bin ress Vee cece ORD 13% 


 & HS 
DANGER IN DELAY. 

About the strongest argument against de- 
lay which a life insurance agent can use is 
the example of someone who has died a short 
time after he was solicited, either with or 
without insurance. A Chicago general agent 
approached his pastor on the insurance ques- 
tion a few years ago, but the minister de- 
clared he could not afford to pay the premium. 
He said he had purchased a horse and buggy 
which he needed in his work, and which he 
had not yet paid for. ‘What would my cred- 
itor think,” he asked, “if he found I had been 
paying out money for insurance when I owed 
him so much?” The agent replied that if 
the creditor was a business man he would 
insist on his taking the insurance, as that 
would be better security than he had. The 
agent knew the minister’s’ circumstances and 
pressed him strongly to take at least $1,000. 
“T’ll give you thirty days on the premium,” 
he said, “and if you can’t pay it then I’ll pay 
it myself.” The minister took his policy, paid 
the premium at the end of the thirty days, 
and died of appendicitis two days before the 
second premium fell due. The $1,000 policy 
was all he left his family. 

The Same general agent about six months 
ago solicited a young man for $5,000, but was 
unsuccessful, the young man claiming he 
could invest his money to better advantage. 
He put his money into a building and loan 
association, made one payment, and now he 
is dead and buried. 

ss S& & 

“Work as hard for yourself as you used to 
for the other fellow, and you will make three 
times as much money,” 








DIFFERENCE IS SHOWN BETWEEN 
EXPENDITURE AND INVESTMENT. 


The Mutual Life Statement has this to say 
as to expendituhe and investment: 


“There are two words in quite common use, 
which, familiar as they are, are often seri- 

ously misunderstood. ‘The dictionary does not 
artes them synonyms; yet the first is often 
applied to an act that only the second prop- 
etly describes. These two words, which stand 
in our title, are ‘Expenditure’ and ‘Invest- 
ment.’ 

“It is true one expends or puts out money 
that he invests, but, if it is a true investment, 
the investor holds it by an invisible string, 
and can call it back either at will or upon 
some definite date. He has, in other words, 
only let it go from his custody temporarily, 
to secure its return with increment by and 
by. 

“But when one really expends money he 
never sees it again. It has gone to secure 
an immediate satisfaction, and is no longer 
to be counted in its possessor’s available as- 
sets. This expenditure may have been wise 
or unwise—just as an investment may be— 
but it is well to understand that each thing 
is a different species, however much they 
may look alike in some of their aspects. All 
persons, rich or poor, or the simply well-to- 
do, need to expend for necessities that none 
of them can escape. Food, fuel, clothing and 
shelter require an outlay of money by every- 
bedy; that is actually spent and gone. Those 
are wniversal needs. And some think that 
for some tobacco is. More think that tea 
and coffee are. “Postage stamps and pianos 
and a hundred things besides find justified 
buyers; and to those who are wealthy every- 
thing may be called necessary that they de- 
sire within the bounds of solvent payment. 

“Still, from outlays which secure these 
things—vital as they are—only a present and 
transient satisfaction is had, and when that 
is over the expenditure must be repeated in- 
Cenenety- 

3ut to return to the confusion in words. 
Have you not often heard from the man who 
smokes ten and fifteen cent cigars, and who 
smokes them freely, besides treating himself 
to other not absolutely necessary good things. 
some such reply or remark as this: ‘Oh, I 
can’t afford to expend any more money than 
I do now. My. income won't permit me to 
do so!’ 

“This sounds wise and_ thrifty, but how 
absolutely irrelevant and shiftless it is when 
you are told that it is proffered by him as an 
excuse for omitting to take out an insurance 
policy. The man talks of expense when he 
is asked to invest and thereby to save. He 
is afraid—or he pretends to be—of using up 
his money, while living on a scale that does 
just this thing, and that he avers disables him 
from putting some of his money where it 
becomes a powerful co-worker on his behalf— 
a stay in time of care and trouble, and a sub- 
stitue for his yearly earnings for his family 
in the event of his death. 

“No—please correct your nomenclature, if 
you are neglecting insurance, and take some 
other and more ingenious excuse. Don’t say 
you are saked to waste money when you are 
urged to save it. Insurance is not expendi- 
ture, it is Investment. It is not something to 
make you poorer, it is something to increase 
your wherewithal: and, more than that, to 
kecp these who are dependent upon you from 
pangs of need and distress when you are not 
here to serve them.” 





Would a contract direct With a young. pro- 
gressive, upto-date Company. offering 
opportun‘ties for the development of your 
own ieeas in Agency work, placing no 
limitations or res rietions upon your energy, 
appeal to your A Company having an 
absolutely clean history, with only high 


grade business on its books and a policy 
contract involving a proposition that is sure 


to attract and interest. If so, address 


American Central 


Life Insurance Co. 
INDIANAPOLIS 














_ company, 
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NON-COMPETITIVE AGREEMENT 
WILL HAVE A GOOD EFFECT. 





The recent agency agreement between vari- 
®us companies, by which each company’ binds 
itself not to offer inducements to secure the 
agents of the others, is likely to have a whole- 
some effecy upon the life insurance business. 
The present high expense of securing business 
is due largely to the practice of twisting agents. 
There is a limit to the amount that the aver- 
age agent can write, and the only way to pro- 
duce a large volume of business is to employ 
an army of solicitors. When a man has dem- 
onstrated his ability to write business for one 
it has heretofore been the practice 
for the other companies to swamp him with 
offers of liberal contracts, or for the agent ‘to 
go to the various managers to secure bids. 
The result has been to screw the compensa- 
tion up to the highest notch, and the com- 
panies that could not pay the price found it 
impossible to keep their agents. The renewal 
commission system is as much a device to 
retain agents as to secure a good class of busi- 
ness. Logically, there is little reason for pay- 
ing renewals after the second or third year, as 
after that time a cashier can do as much as 
the agent to hold the business. With a long- 
term renewal, however, a good agent soon 
builds up an interest for which another com- 
pany cannot afford to compensate him, afd 
the cost is well repaid with a stable agency 
force. The Nylic system of the New York 
Life is probably the most effective tie between 
agent and company that has yet been devised. 
The new agency contracts of the Travelers, 
Pittsburg Life & Trust and some others will 
also be found effective. 

It is not likely that the non-competitive 
agreements will have any immediate effect 
in reducing commissions, but the tendency 
in that direction will undoubtedly grow as the 
number of companies~ in the agreement in- 
creases. While other companies may come in 
for the good of the business, it is likely that 
the first recruits will be found among those 


companies that are generally credited ‘with . 


paying high commissions. The low commis- 
sion companies have for some time looked for 
new agents chiefly among men in other lines 
of business, and it will be well for the pro- 
fession when all companies follow the same 
course. It may be thought that the agreement 
may work a hardship on agents that have a 
good reason for changing companies, but a 
man who is confident of his ability to write 
business can resign his present contract, and 
when he is free there will be nothing to pre- 
vent his making a new connection. The agree- 
ment is designed only to prevent “twisting,” 
and it is to be hoped that it will extend to all 
companies. 

Unless a lower commission movement sets in 
there will undoubtedly be an increase in the 
number of men writing brokerage business. It 
is notorious that a broker who can deliver 
business can secure higher pay than an agent 
who is bound by a contract. A good writer in 
one of the large cities is now considering the 
organization. of a brokerage corporation, taking 
in two,or three men like himself and a num- 
ber whose acquaintance and influence would 
be valuable. He is aware that brokers are able 
to get from his company 20 or 30 per cent 
more than he himself receives, and it is well 
known that certain companies will pay 90 per 
cent on large policies. A reduction in com- 
missions might still leave the brokers in the 
lead, but it seems more likely that the non- 
competitive agreements will have a tendency 
to reduce the number of brokers. When the 
bidding stops there will not be the same temp- 
tation for agents to become brokers. 
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“The man with a single purpose is the man 
who succeeds—the man who starts out with 
no particular end or aim in view is the man 
who fails.” 





WRITTEN ON THE TRAIN, 
EXAMINED AT ‘THE JUNCTION. 


The following is from a letter to the New 
York Life from Robert C. Smith, instructor 
at Mobile, Ala. : 


“T cannot help telling you of one case of 
‘taking advantage of opportunities’ which I 
have just seen demonstrated by one of the new 
men here, and this a country boy, James L. 
Smith of Repton, Ala. Whenever he goes on 
a train he starts in at the front, walks through 
the coaches, deposits his baggage, and having 
sized everybody up as he went through, comes 
back and sits down by the man he considers a 
good prospect. I can tell you of three or 
four cases of just.this kind, one of which was 
written after midnight; he would have writ- 
ten another, but everybody was asleep by the 
time he finished the first. Several days ago he 
picked out a man in this way, and after riding 
with him twenty-five miles, got his application 
and check for the whole premium. They got 
off the train at a junction where both were to 
change cars, went to the examiner there, but 
found him out of town. Mr. Smith secured a 
vehicle and drove five miles to another town 
with his applicant, had him examined, and re- 
turned in time for both to catch their trains! 
These are facts which, it seems to me, might 
give valuable suggestions to other men, and so 
I have taken the liberty to submit them.” 
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SURPLUS 1903 AND 1902. 

The following table showing the surplus of 
different life companies for 1903 and for 1902 
was compiled from various sources, but the 
most of it was taken from figures published 
in the Spectator. 
Life, Northwestern Mutual and Penn Mu- 
tual include the “tontine” surplus, which these 
companies charge as a liability. 


—~—-———Surplus.—————_ 


Company. Dec. 31,1903. Dee. 31, 1902. 


. Pree * 5,681, 914 $ 5,500,501 
American, la. ....... 63,7 78 57,032 
Amer. Ceets. wes csecee 205,531 158,227 
Bankers, Neb. ........ 164,248 142,112 
Berkshire. 2.000. civces 844,343 803,466 
Boston, Mut. ....:..+ 55,911 7,601 
Se * ET eee 159,355 170,113 
Columbian Nat. ...... 119,157 25,128 
Conn. General ........ 584,763 580,640 
Conn. Mutual ........ 4,629,813 6,379,992 
Conservatiye ......... 317,756 301,222 
Oe Fee oe 181,138 145,794 
Equitable, Ia. ........ 554,149 510,324 
Equitable, N. Y. ....:. 73,354,138 75,127,497 
oy PR ae 306,998 276,913 
| Sa 4,506,672 4,319,875 
oy gt ae 143,672 135,598 
Guaranty Mut. ....... 8,577 Not in business. 
OTIGON Sas 0a570 6 saws 897,299 935,994 
Life Ins. Co. of Va.... $29,873 251,743 
Mass. Mut. 347 2 606, 810 
Metropolitan 





Mich. Mut. 
Mutual Benefit ...... 
Mutual, N. Y. 


68,139,223 
a 





Mutual Reserve S coe" tf 519,712 
National, Vt. ........ 2 ,928.310 2,584,764 
National, U. 8S. A...... 1. 198,805 1,053,391 
New Eng. Mut. ...... 3; 214,604 8,518,198 
OT ONE 5.05 64 a eice es 47,105,046 48.352, 565 
es SOU 6 ca Ses ae 31,512,642 30,902,225 
Pacific Mut. ......... 832,620 17,928 
ere 7,423,468 6,273,137 
Phahis” Met, ..'..385 <i 715,70 705,149 
Pittsburg L. & T. .... 370,309 Not in business. 
Presbyterian Minis. .. 438,947 363,343 
Provident L. & T. .... 6 ,635,620 7,317,764 
Prudential .......... 10,134,025 9,521,405 
RROMIAMOO © hd. os bese ots 910,826 Not in business. 
Royal Union ..:....... 109,59 81,765 
Security Mut., N. Y... 591,714 568,855 
Security Mut., Neb.... 13,947 Not in business. 
Southwestern ........ 161,918 Not in business. 
State, Ind. 390,577 850,786 
Sun, Can. 896,382 739,653 
Travelers 5,229,316 5,334,328 
Union Central ....... 6,179,498 5,216,750 
Union Mutual ....... 563, 566 661,570 
United States ....... 587,082 593,199 
Washington ......... 667,649 howe 023 
WIMCRGME © 0 ov she's tho 10,690 d 
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CIVIL SERVICE PROMOTES LOYALTY. 

The Northwestern Mutual Life of Milwau- 
kee has a sort of civil service system in its 
ranks whereby its general agents are recruited 
from the sub-agents or special agents. It 
watches its men very carefully and picks out 
here and there those who are worthy of pro- 
motion. The company dges not go to the 
ranks of other companies to fill its vacant 
positions, but aims to educate men withirt its 
own fold to assume greater responsibilities 


The figures for the Home, 





when the time affords such a chance. This is 
regarded as an excellent feature of the North- 
western Mutual. It cements its men together 
and places a goal before every man that is 
working for it. It increases loyalty to the 
company and .the men labor harder in its be- 
half. 
es SF SF 


THE STORY OF TWO MEN WHO SOUGHT 
A CINCH AND ONE OTHER. 

Once upon a time there were ‘three neigh- 
bors, whose names were John, James and An- 
drew. John and James had large opinions of 
their own sagacity and were continually on 
the lookout for a cinch, while Andrew was 
less brilliant in his own estimation and was 
endowed with more common sense. John’s 
He attended pub- 
lic sales and bought everything that was not 
bid higher than thirty cents, and he satisfied 
the desires of his family for literature and art 
by taking papers at ten cents for three months 
and a chromo thrown in. James’ desire ran 
toward doing somebody. By profession he was 
a barker for cheap shows, and he invested his 
earnings in bets on the high card and the «ing 
coppered. Andrew attended strictly to busi- 
ness and made money slowly but steadily. 

Now John saw a cinch in a certain fraternal 
association, whose organizer came into his 
neighborhood. Not only did it sell insurance 
cheap, but it threw in the title of Sir Knight 
free. That was the sort of bargains he was 
looking for, and he promptly joined the nobil- 
ity. James saw nothing in that for him. He 
proposed to carry his own risk and invest his 
own money. Andrew, who was seeking neither 
cheapness nor titles, took insurance in a good 
company and managed to scrape together 
enough to pay his premiums. 

As the years rolled by, Sir Knight John’s 
scrap piles and assessments grew apace, while 
his residence became a veritable art gallery, 
wherein were displayed the works of the 
world’s greatest masters of lithography. James 
continued to move, as that was cheaper than 
paying rent, and Andrew drew his dividends. 

Strange to relate, death called them all in 
one year. John (for he lost his title when 
the fraternal! broke up) was carried out from 
among his accumulated junk and laid in the 
back end of the graveyard, among the black- 
berry bushes. His wife sold the junk for 
enough to buy a washtub and wringer. Jame; 
was caught when luck was against him, and 
the town buried him. Andrew, who was not 
considered very brilliant, left his wife a fine 
home and an income of $1,500 a year for life, 
and she aided the widows of the men who 
looked for a cinch by giving one of thei 
washing and the other scrubbing to do. 
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TOOK AN INDEPENDENT STAND. 

A life insurance manager remarked the other 
day that he made an impression on a prospect, 
who was inclined to be surly because he was 
approached on the subject of life insurance, by 
taking a very independent stand. This pros- 
pect told the manager that he would be doing 
him a favor if he took insurance, and that he 
regarded it merely as paying out money to 
accommodate him. The life insurance man 
told him that he was working no such game. 
He was in the business on business principles 
and was selling life insurance at 100 cents on 
the dollar. He presented his contract and 
told the man that he need not buy it unless 
he desired. He plainly informed the prospect 
that life insurance was an honorable business 
and he would not be doing him any more favor 
than he would be in buying goods from a 
grocery and thus doing the grocer a favor. 
He told the prospect that he did not care for 
his insurance and did not believe he would 
sell him any. This impressed the man, but 
the agent held off for some time and finally the 
prospect apologized and told him that he de- 
sired to take the insurance on a business basis, 


long suit was to buy cheap. 








SOME THOUGHTS ABOUT COMPETITION 
IN THE LIFE INSURANCE BUSINESS. 


Competition is robbed of much of its bit- 
terness if the competitors are gentlemen, or if 
even one of them is. A man who has made 
a great success of life insurance says it is al- 
ways his practice, when -he finds he is in 
competition, to speak well. of his competitor’s 
company, and tell the prospect to inform the 
other agent who his competitor is. The pros- 
pect is sure to tell him the good things said 
about his company, and, unless he is very 
mean, he cannot do less than speak with re- 
spect of the company represented by his com- 
petitor, for it is one worthy of very high 
respect. By kindness does this agent draw 
the teeth of what might be bitter competition. . 

It is a fact of general knowledge that many 
of the most successful life agents know very 
little about the business from an actuarial 
standpoint. The field managers of the com- 
panies that write the largest business do not 
instruct their men, as a rule, in the science of 
life insurance. Some of the best of them do 
not encourage their men to “fight it out” when 
they get in competition. Their advice is that 
unless the amount at stake is large it pays 
better to quit than to use time in a protracted 
fight. In this they are doubtless right. The 
agent will write more business and make 
more money, and the blessings of life insur- 
ance will be carried to more people if agents 

- devote all their energy to convince men that 
they should insure rather than to spend days, 
as some agents do, to get figures and illustra- 
tions to beat some other company. 

Competition is part of the waste of the 
business. It is using energy not to induce 
men to insure, but to make them choose one 


























men cannot ae out of it. Some ministers 
get more satisfaction out of getting somebody 
away from another denomination than they do 
out of getting two persons who do not belong 
to any denomination. Such men will fight 
on. Others will have competition forced upon 
them at times. But the man who is con- 
tinually expecting competition and goes about 
with his coat-tail on the ground, waiting for 
somebody to step on it, makes much unneces- 
sary work for himself. Some of these men 
imagine they are in competition when they are 
not. Once in a while there is one who puts 
himself in competition by making every other 
company a target for his attacks. That is the 
greatest folly of all. Washington said: “One 
of the most effectual means of preserving 
peace is to be continually prepared for war.” 
The agent who is prepared to make a fight 
has the advantage if fighting becomes -neces- 
sary, but even he can sometimes better afford 
to let the other fellow have the business rather 
than waste time fighting for a thousand dol- 
lars in which he might write somebody else 
for five thousand. 
ec 
TWO METHODS OF SOLICITING. 

A general agent of experience, in speaking 
of different methods of soliciting, said re- 
cently: “Mr. —— trains his men to create 
a demand for life insurance. I train mine to 
be on hand when the demand arises through 
causes outside of the agent’s work. I go on 
the plan of making a large number of short 
interviews. In making them will be found 
some man who can be written quickly. His 
plan is to make a few long interviews with the 
expectation of getting a considerable number 
of the men he goes after.” -Both men work in 
the same territory, both represent companies 
much alike in contracts and settlements and 








of a number of companies, one of which in the 
long run is about as good as another. Some 









both are making business come where little 
| was being done when they began. 





BXAMPLE FROM ANOTHER LINE 
USED IN LIFE INSURANCE WORK. 


General agents of life companies might draw 
a good lesson from the management “of an- 
other line of insurance. Credit insurance is 
a line that can be worked only by experts. 
There is no manual of rates and each case 
has to be treated individually. W. J. Morphey 
of Chicago, manager of the American Credit 
Indemnity for most of the West and North- 
west, who was for years a very successful 
general agent of the Equitable in Seattle, fol- 
lows this plan: When a man is accepted as 
an agent, he is trained for a month at least 
before he is permitted to do any work, even 
in Chicago, where he has the general office 
to advise him. One hour each morning is 
devoted by the assistant manager to each new 
agent. In that hour salesmanship in general 
is studied—introducing oneself, making a 
favorable impression, presenting a proposition 
clearly, and especially closing. In the after- 
noon an hour is given each new agent to a 
study of the credit bond itself as a legal in- 
strument—how to write bonds, how to esti- 
mate “own loss,’ how to make rates, and 
other technical matters. After a month the 
agent is permitted to work in Chicago. In 
a year or two, if: he develops well, he may 
be sent to some smaller city to represent the 
"company individually. Selling credit insur- 
ance is much more difficult than selling life 
insurance, but, despite this fact, under this 
system of training, one out of. four agents 
trained generally succeeds, while_probably not 
over one in ten men who start in life insur- 
ance succeeds, largely because they are not 


trained. 
cs Fe 
Faithful as a lighthouse, steady as the gov- 
ernment—Life insurance. 
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RECEIPTS IN 1903 















Present value of $263,465.55, hereafter payable on Ma- 

tured Instalment Bonds 
Allowance for Unpresented and Contingent Claims... 
Dividends due and unpaid 
Premiums paid in advance 


200,954.70 
325,000.00 
283,703.11 

66,118.84 





Surplus 


MARKET VALUE OF BONDS OVER PAR...........-. 600000 eeee 
ASSETS ON MARKET 
SURPLUS ON MARKET VALUE 
POLICIES ISSUED AND REVIVED IN 1908............ 
INGURING oicccccccce cc ce ccecd. Desccedeesecensnsertesvscsevsees 


J. William Clark, Fred’k M. 


DREWRY & McNULTY, 








VALUE BASIS. .....00ccececcesceccccesees 
eee rrr TT Perey; cere 
. $47, 848,050.00 
’ 141,504 


eR ge Re a ae a ere er rere $ 1,039,890.40 NE 0° n bis ad he Ane oho. aE oka dando Tus esas 40 wheecenrn eaten $12,672, poh = 
Loans on Collateral, U. 8. Bonds and other securities .. 2,242,450.00 DN Nisa 3.04-chGhhse “guide rerse las ds upsthecensdestetnadeehenws 3,714, 
United States and other Bonds, par....... - 20, 234" 751.33 Se ee ee a tee Pe Pe ee oe Ore 300,838.99 
Virst Bonds and Mortgages on [eal Estate 44,423,816.11 Profits on sales of foreclosed Real Estate........-.....seeeeeeees .. __ 15,894.84 
Real Estate 8,154,117. Total Receipts .$16,603,433.93 
peeiget sg, Pee 2'744°684.94 S pcrteesereeetecsesreesceesnneertcensatens 
Agents’ Balances and Cnoh Obligations 9’ 640.25 Ralgnce, Sawmanry 1, « WB ie Bo oe as co cccrecccasdtens¥cuttpceccses ie. 79,225, 204.23 
quentnjaliglibiacsins $95,828,638.16 
$83,901,850.44 EXPENDITURES IN 1903 
Interest due and accrued ............cccceeeececheves$ $1,481,698.00 OUD TROIS | pits che bcassetee bev sweet wep se tes vice cha 4,877,230.78 
Net deferred and unreported premiums on Policies in NINN . citi ue bs aeeasgis tae. oh ene den dabeneat wan 1 147.730. 10 
Ia tis th TA RE We 1,012,358.18 TOD. 5° popinecddpos Anes 12 din Vodwapescnk ona cKers 110,152.30 
2,494,056.18 eee ee 1,325,432.60 
newsesaeaee Dividends or Returned Premiums..................... 1,837,243.12 
Rasa Pa PNT sate SPE OO ee he oe $86, 395,906.62 Total Paid -Policyholders© « ...... 0.0 .ciseeeeeee PR eta 9,297,788.90 
ee = eo Estate a, Tega bapa ow $ ae 
LIABILITIES Other : axes, =o gg | Re es ee Pee . 54 
Reserve Mund, 4: per COMt Ns ois cv cciracs cost vs este de ote $78,524,265.00 aD nrg om ro ee a en eee | ce ase, te ae amen ° 
Special Reserve on Policies issued since 1899 on 3 Medical E ere Co See peerage 55s ehh tases sigs ee 135 495.93 
POE Comms WAG. 65k sie pede eT k sss See ses cde 1,011,243.00 Ley yg a mg Pee Cate ae tc eonaet oe eae 49 749.74 
Policy Claims in process of adjustment ............. 215,726.98 Conmiaiton snd Agence) ieupenes eee 
xe valet eee oe BAIS» is an'nsn ve verses eseceses er Salaries and other Office Expemses ...............056. 353,690 
meine tll tegen eb —gyry MOIR SE Ra Na OR oh + eae Pa ae Advertising, Printing and Postage .............s.++0. 608 


80,748,046.91 





$5,647,859.71 


$ 1,062,982.50 
87,458,889.12 
6, 710,842.21 
22,802 


POLICIES IN FORCE JANU ARY ER rae ree. 

SUTIN oo nas Sem k acc atin Sokll at adaw gt atews «sobs Beckante’ $337 463,561.00 
Amzi Dodd, Fred’k Frelinghuysen, 

DIRECTORS: Albert B. Cariton, Edward L. Dobbins, 


Shepard, 


State Agents, 








356 7-3 
3,237.09 


. “X a 787. rr 
83,901,850.4 


Total Expenses and Taxes 

Premiums on Bonds Purchased 

Total Expenditures 
Balance January 1, 1¢ 











~ $95, 828,638. " 
INCRBASE IN 1903 OVER 1902 

TS PRE OMe BO seein ete cobececsecatecccastensedcve $ 739,930.96 
BOG OAL, TERM Be on wand oe ah cc sb vee dciccccce cic bb meet cece 998,415.39 
IN AMOUNT PAID age aan oss 0cdnss vast opeacetecsacee 628,904.81 
IN ASSETS, PAR VALUES ...... 2.22. ecececccecenctvecccece greece 4,897,930.46 
IN ASSETS, MARKET VALUES  ... 2.0... ccc cece ese escccceccnes 4,625,162.96 
EN BURPLUG, PAR -VAUMS aig oon en cece cces taccsccs comsccs 843.98 
IN SURPLUS, MARKET VALUES ©... ... 2... .c. cee cccccc eens cess 56,076.48 
IN INSURANCE ISSUED AND REVIV BERD gos Seco rev cde ase eWbs deg 854.00 
IN OUTSTANDING INSURANCE. ........ ccc cesccssecccccceeseses 23,207,480.00 


Ratio of Expenses and Taxes to Total Income, 1903, 1902, 


15.41 per cent. 


15.27 per cent; 


Edward H. Wright, 
Bloomfield J. Miller, 
John 0. H. Pitney. 


Franklin oe 
Ward, 


tg 3 L. 
Robt. F. Ballantine, 


Ingalls Building, Cincinnati, 


Ohio 























